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EXPLANATORY NOTE

This report combines the annual reports on Form 10-K for the period ended December 31, 2017 of Hudson Pacific
Properties, Inc., a Maryland corporation, and Hudson Pacific Properties, L.P., a Maryland limited partnership. Unless
otherwise indicated or unless the context requires otherwise, all references in this report to “we,” “us,” “our,” or “our
Company” refer to Hudson Pacific Properties, Inc. together with its consolidated subsidiaries, including Hudson Pacific
Properties, L.P. Unless otherwise indicated or unless the context requires otherwise, all references to “our operating
partnership” or “the operating partnership” refer to Hudson Pacific Properties, L.P. together with its consolidated
subsidiaries.

Hudson Pacific Properties, Inc. is a real estate investment trust, or REIT, and the sole general partner of our operating
partnership. As of December 31, 2017, Hudson Pacific Properties, Inc. owned approximately 99.6% of the outstanding
common units of partnership interest (including unvested restricted units) in our operating partnership, or common
units. The remaining approximately 0.4% of outstanding common units at December 31, 2017 were owned by certain
of our executive officers and directors, certain of their affiliates and other outside investors. As the sole general
partner of our operating partnership, Hudson Pacific Properties, Inc. has the full, exclusive and complete responsibility
for our operating partnership’s day-to-day management and control.

We believe combining the annual reports on Form 10-K of Hudson Pacific Properties, Inc. and the operating
partnership into this single report results in the following benefits:

enhancing investors’ understanding of our Company and our operating partnership by enabling investors to
view the business as a whole in the same manner as management views and operates the business;

eliminating duplicative disclosure and providing a more streamlined and readable presentation because a substantial
portion of the disclosures apply to both our Company and our operating partnership; and

ereating time and cost efficiencies through the preparation of one combined report instead of two separate reports.

There are a few differences between our Company and our operating partnership, which are reflected in the
disclosures in this report. We believe it is important to understand the differences between our Company and our
operating partnership in the context of how we operate as an interrelated, consolidated company. Hudson Pacific
Properties, Inc. is a REIT, the only material assets of which are the units of partnership interest in our operating
partnership. As a result, Hudson Pacific Properties, Inc. does not conduct business itself, other than acting as the sole
general partner of our operating partnership, issuing equity from time to time and guaranteeing certain debt of our
operating partnership. Hudson Pacific Properties, Inc. itself does not issue any indebtedness but guarantees some of
the debt of our operating partnership. Our operating partnership, which is structured as a partnership with no publicly
traded equity, holds substantially all of the assets of our Company and conducts substantially all of our business.
Except for net proceeds from equity issuances by Hudson Pacific Properties, Inc., which are generally contributed to
our operating partnership in exchange for units of partnership interest in our operating partnership, our operating
partnership generates the capital required by our Company’s business through its operations, its incurrence of
indebtedness or through the issuance of units of partnership interest in our operating partnership.

Non-controlling interest, stockholders’ equity and partners’ capital are the main areas of difference between the
consolidated financial statements of our Company and those of our operating partnership. The common units in our
operating partnership are accounted for as partners’ capital in our operating partnership’s consolidated financial
statements and, to the extent not held by our Company, as a non-controlling interest in our Company’s consolidated
financial statements. The differences between stockholders’ equity, partners’ capital and non-controlling interest result
from the differences in the equity issued by our Company and our operating partnership.
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To help investors understand the significant differences between our Company and our operating partnership, this
report presents the consolidated financial statements separately for our Company and our operating partnership. All
other sections of this report, including “Selected Financial Data,” “Management’s Discussion and Analysis of Financial
Condition and Results of Operations” and “Quantitative and Qualitative Disclosures About Market Risk,” are presented
together for our Company and our operating partnership.

In order to establish that the Chief Executive Officer and the Chief Financial Officer of each entity have made the
requisite certifications and that our Company and our operating partnership are compliant with Rule 13a-15 or Rule
15d-15 of the Securities Exchange Act of 1934, or the Exchange Act and 18 U.S.C. §1350, this report also includes
separate Part I, Item 9A “Controls and Procedures” sections and separate Exhibit 31 and 32 certifications for each of
Hudson Pacific Properties, Inc. and our operating partnership.
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PART 1
ITEM 1. Business

Company Overview

We are a vertically integrated real estate company focused on acquiring, repositioning, developing and operating
high-quality office and state-of-the-art media and entertainment properties in high-growth, high-barrier-to-entry
submarkets throughout Northern and Southern California and the Pacific Northwest. We invest across the risk-return
spectrum, favoring opportunities where we can employ leasing, capital investment and management expertise to
create additional value. As of December 31, 2017, our portfolio included office properties, comprising an aggregate of
approximately 13.3 million square feet, and media and entertainment properties, comprising approximately 1.2 million
square feet of sound-stage, office and supporting production facilities. We also own undeveloped density rights for
approximately 3.0 million square feet of future office and residential space.

We were formed as a Maryland corporation in 2009 to succeed to the business of Hudson Capital, LLC, a Los
Angeles-based real estate investment firm founded by Victor J. Coleman, our Chief Executive Officer. On June 29,
2010, we completed our initial public offering (“IPO”). We own our interests in all of our properties and conduct
substantially all of our business through our operating partnership, of which we serve as the sole general partner.

Business and Growth Strategies

We invest in Class-A office and media and entertainment properties located in high barrier-to-entry,

innovation-centric submarkets with significant growth potential. Our positioning within these submarkets allows us to
attract and retain quality, growth companies as tenants, many in the technology and media and entertainment sectors.
The purchase of properties with a value-add component, typically through off-market transactions, also facilitates our
growth. These types of assets afford us the opportunity to capture embedded rent growth and occupancy upside, and to
strategically invest capital to reposition and redevelop assets to generate additional cash flow. We take a more
measured approach to ground-up development, with most under-construction, planned or potential projects located on
ancillary sites part of existing operating assets. Management expertise across disciplines supports execution at all
levels of the Company’s operations. In particular, aggressive leasing and proactive asset management, combined with a
focus on conservatively managing our balance sheet, are central to our strategy.

Major Tenants

As of December 31, 2017, the 15 largest tenants in our office portfolio represented approximately 37.3% of the total
annualized base rent generated by our office properties. As of December 31, 2017, our two largest tenants were
Google, Inc. and Netflix, Inc., which together accounted for 9.8% of the annualized base rent generated by our office
properties.

For further detail regarding major tenants, see Item 2 “Properties—Tenant Diversification of Office Portfolio.”

Our Competitive Position

We believe the following competitive strengths distinguish us from other real estate owners and operators and will
enable us to capitalize on opportunities in the market to successfully expand and operate our portfolio.

Experienced Management Team with a Proven Track Record of Acquiring and Operating Assets and Managing a
Public Office REIT. Our senior management team has an average of over 25 years of experience in the commercial
real estate industry, with a focus on acquiring, repositioning, developing and operating office properties in Northern
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and Southern California and the Pacific Northwest.

Committed and Incentivized Management Team. Our senior management team is dedicated to our successful
operation and growth, with no competing real estate business interests outside of our Company. Additionally, as of
December 31, 2017, our senior management team owned approximately 1.5% of our common stock on a fully diluted
basis, thereby aligning management’s interests with those of our stockholders.

Northern and Southern California and the Pacific Northwest Focus with Local and Regional Expertise. We are
primarily focused on acquiring and managing office properties in Northern and Southern California and the Pacific
Northwest, where our senior management has significant expertise and relationships. Our markets are
supply-constrained as a result of the scarcity of available land, high construction costs and restrictive entitlement
processes. We believe our experience, in-depth market knowledge and meaningful industry relationships with
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brokers, tenants, landlords, lenders and other market participants enhance our ability to identify and capitalize on
attractive acquisition opportunities, particularly those that arise in Northern and Southern California and the Pacific
Northwest.

Long-Standing Relationships that Provide Access to an Extensive Pipeline of Investment and Leasing Opportunities.
We have an extensive network of long-standing relationships with real estate developers, individual and institutional
real estate owners, national and regional lenders, brokers, tenants and other participants in the Northern and Southern
California and Pacific Northwest real estate markets. These relationships have historically provided us with access to
attractive acquisition opportunities, including opportunities with limited or no prior marketing by sellers. We believe
they will continue to provide us access to an ongoing pipeline of attractive acquisition opportunities and additional
growth capital, both of which may not be available to our competitors. Additionally, we focus on establishing strong
relationships with our tenants in order to understand their long-term business needs, which we believe enhances our
ability to retain quality tenants, facilitates our leasing efforts and maximizes cash flows from our properties.

Growth-Oriented, Flexible and Conservative Capital Structure. We have remained well-capitalized since our IPO,
including through 14 offerings (including two public offerings of 8.375% Series B Cumulative Preferred Stock, ten
public offerings of our common stock, one private placement of our common stock and one public offering of senior
notes) and continuous offerings under our at-the-market (“ATM”) program for aggregate total proceeds of
approximately $3.81 billion (before underwriters’ discounts and transaction costs) as of December 31, 2017. Available
cash on hand and our unsecured credit facility provide us with a significant amount of capital to pursue acquisitions
and execute our growth strategy, while maintaining a flexible and conservative capital structure. As of December 31,
2017, we had total borrowing capacity of approximately $400.0 million under our unsecured revolving credit facility,
$100.0 million of which had been drawn. Based on the closing price of our common stock of $34.25 on December 31,
2017, we had a debt-to-market capitalization ratio (counting Series A preferred units in our operating partnership, or
Series A preferred units, as debt) of approximately 31.2%. We believe our access to capital and flexible and
conservative capital structure provide us with an advantage over many of our private and public competitors as we
look to take advantage of growth opportunities.

We have access to and are actively pursuing a pipeline of potential acquisitions consistent with our investment
strategy. We believe our significant expertise in operating in the Northern and Southern California and Pacific
Northwest office sectors and extensive, long-term relationships with real estate owners, developers and lenders,
coupled with our conservative capital structure and access to capital, will allow us to capitalize on current market
opportunities.

On April 1, 2015, we completed the acquisition of the EOP Northern California Portfolio (“EOP Acquisition”) from
certain affiliates of Blackstone Group L.P. (“Blackstone”). The EOP Acquisition consisted of 26 high-quality office
assets totaling approximately 8.2 million square feet and two development parcels located throughout Northern
California. The total consideration paid for the EOP Acquisition, before certain credits, prorations and closing costs,
included a cash payment of $1.75 billion and an aggregate of 63,474,791 shares of common stock of Hudson Pacific
Properties, Inc. and common units in our operating partnership. Following a common stock offering and common unit
repurchase on January 10, 2017, Blackstone informed us that they no longer owned common stock or common units
in the Company or the operating partnership.

Competition

We compete with a number of developers, owners and operators of office and commercial real estate, many of which
own properties similar to ours in the same markets in which our properties are located and some of which have greater
financial resources than we do. In operating and managing our portfolio, we compete for tenants based on a number of
factors, including location, rental rates, security, flexibility and expertise to design space to meet prospective tenants’
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needs and the manner in which our properties are operated, maintained and marketed. As leases at our properties
expire, we may encounter significant competition to renew or re-let space in light of competing properties within the
markets in which we operate. As a result, we may be required to provide rent concessions or abatements, incur charges
for tenant improvements and other inducements, including early termination rights or below-market renewal options,
or we may not be able to timely lease vacant space. In that case, our financial condition, results of operations and cash
flows may be adversely affected.

We also face competition when pursuing acquisition and disposition opportunities. Our competitors may be able to
pay higher property acquisition prices, may have private access to acquisition opportunities not available to us and
may otherwise be in a better position to acquire a property. Competition may also increase the price required to
consummate an acquisition opportunity and generally reduce the demand for commercial office space in our markets.
Likewise, competition
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with sellers of similar properties to locate suitable purchasers may result in us receiving lower proceeds from a sale or
in us not being able to dispose of a property at a time of our choosing due to the lack of an acceptable return.

For further discussion of the potential impact of competitive conditions on our business, see Item 1A “Risk Factors.”
Segment and Geographic Financial Information

We report our results of operations through two segments: (i) office properties and (ii) media and entertainment
properties. As of December 31, 2017, the office properties reporting segment included 51 properties, totaling
approximately 13.3 million square feet strategically located in many of our target markets, while the media and
entertainment reporting segment included three properties, totaling approximately 1.2 million square feet.

All of our business is conducted in Northern and Southern California and the Pacific Northwest. For information

about our revenues and other financial information, see our consolidated financial statements included in this report

and Part II, Item 7 “Management’s Discussion and Analysis of Financial Condition and Results of Operations—Results of
Operations.”

Employees

At December 31, 2017, we had 293 employees. At December 31, 2017, four of our employees were subject to
collective bargaining agreements. Each of these employees are on-site at the Sunset Bronson Studios property. We
believe that relations with our employees are good.

Principal Executive Offices

Our principal executive offices are located at 11601 Wilshire Blvd., Ninth Floor, Los Angeles, California 90025 and
our telephone number is (310) 445-5700. We believe that our current facilities are adequate for our present operations.

Regulation
General

Our properties are subject to various covenants, laws, ordinances and regulations, including regulations relating to
common areas and fire and safety requirements. We believe that each of the properties in our portfolio have the
necessary permits and approvals to operate its business.

Americans with Disabilities Act

Our properties must comply with Title III of the Americans with Disabilities Act (“ADA”) to the extent that such
properties are “public accommodations” as defined by the ADA. The ADA may require removal of structural barriers to
access by persons with disabilities in certain public areas of our properties where such removal is readily achievable.
We have developed and undertaken continuous capital improvement programs at certain properties in the past. These
capital improvement programs will continue to progress and certain ADA upgrades will continue to be integrated into
the planned improvements, specifically at the media and entertainment properties where we are able to utilize in-house
construction crews to minimize costs for required ADA-related improvements. However, some of our properties may
currently be in noncompliance with the ADA. Such noncompliance could result in the incurrence of additional costs to
attain compliance, the imposition of fines or an award of damages to private litigants. The obligation to make readily
achievable accommodations is an ongoing one, and we will continue to assess our properties and to make alterations
as appropriate in this respect.

11
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Environmental Matters

Under various federal, state and local laws and regulations relating to the environment, as a current or former owner or
operator of real property, we may be liable for costs and damages resulting from the presence or discharge of
hazardous or toxic substances, waste or petroleum products at, on, in, under, or migrating from such property,
including costs to investigate and clean up such contamination and liability for natural resources. Such laws often
impose liability without regard to whether the owner or operator knew of, or was responsible for, the presence of such
contamination, and the liability may be joint and several. These liabilities could be substantial and the cost of any
required remediation, removal, fines, or other costs could exceed the value of the property and/or our aggregate assets.
In addition, the presence of contamination or the failure to remediate contamination at our properties may expose us to
third-party liability for costs of remediation and/or personal or property damage or materially adversely affect our
ability to sell, lease or develop our properties or to borrow using the
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properties as collateral. In addition, environmental laws may create liens on contaminated sites in favor of the
government for damages and costs it incurs to address such contamination. Moreover, if contamination is discovered
on our properties, environmental laws may impose restrictions on the manner in which property may be used or
businesses may be operated, and these restrictions may require substantial expenditures.

Some of our properties contain, have contained, or are adjacent to or near other properties that have contained or
currently contain storage tanks for the storage of petroleum products or other hazardous or toxic substances. Similarly,
some of our properties were used in the past for commercial or industrial purposes, or are currently used for
commercial purposes, that involve or involved the use of petroleum products or other hazardous or toxic substances,
or are adjacent to or near properties that have been or are used for similar commercial or industrial purposes. As a
result, some of our properties have been or may be impacted by contamination arising from the release of such
hazardous substances or petroleum products. Where we have deemed appropriate, we have taken steps to address
identified contamination or mitigate risks associated with such contamination; however, we are unable to ensure that
further actions will not be necessary. As a result of the foregoing, we could potentially incur material liabilities.

Independent environmental consultants have conducted Phase I Environmental Site Assessments at all of the
properties in our portfolio using the American Society for Testing and Materials (“ASTM”) Practice E 1527-05. A Phase
I Environmental Site Assessment is a report prepared for real estate holdings that identifies potential or existing
environmental contamination liabilities. Site assessments are intended to discover and evaluate information regarding
the environmental condition of the surveyed property and surrounding properties. These assessments do not generally
include soil samplings, subsurface investigations or asbestos or lead surveys. None of the recent site assessments
identified any known past or present contamination that we believe would have a material adverse effect on our
business, assets or operations. However, the assessments are limited in scope and may have failed to identify all
environmental conditions or concerns. A prior owner or operator of a property or historic operations at our properties
may have created a material environmental condition that is not known to us or the independent consultants preparing
the site assessments. Material environmental conditions may have arisen after the review was completed or may arise
in the future, and future laws, ordinances or regulations may impose material additional environmental liability.

Environmental laws also govern the presence, maintenance and removal of asbestos-containing building materials
(“ACBM”) or lead-based paint (“LBP”’) and may impose fines and penalties for failure to comply with these requirements
or expose us to third party liability (e.g., liability for personal injury associated with exposure to asbestos). Such laws
require that owners or operators of buildings containing ACBM and LBP (and employers in such buildings) properly
manage and maintain the asbestos and lead, adequately notify or train those who may come into contact with asbestos

or lead, and undertake special precautions, including removal or other abatement, if asbestos or lead would be

disturbed during renovation or demolition of a building. Some of our properties contain ACBM and/or LBP and we

could be liable for such damages, fines or penalties.

In addition, the properties in our portfolio also are subject to various federal, state, and local environmental and health
and safety requirements, such as state and local fire requirements. Moreover, some of our tenants routinely handle and
use hazardous or regulated substances and waste as part of their operations at our properties, which are subject to
regulation. Such environmental and health and safety laws and regulations could subject us or our tenants to liability
resulting from these activities. Environmental liabilities could affect a tenant’s ability to make rental payments to us. In
addition, changes in laws could increase the potential liability for noncompliance. We sometimes require our tenants
to comply with environmental and health and safety laws and regulations and to indemnify us for any related
liabilities. But in the event of the bankruptcy or inability of any of our tenants to satisfy such obligations, we may be
required to satisfy such obligations. In addition, we may be held directly liable for any such damages or claims
regardless of whether we knew of, or were responsible for, the presence or disposal of hazardous or toxic substances
or waste and irrespective of tenant lease provisions. The costs associated with such liability could be substantial and
could have a material adverse effect on us.

13
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When excessive moisture accumulates in buildings or on building materials, mold growth may occur, particularly if
the moisture problem remains undiscovered or is not addressed over a period of time. Some molds may produce
airborne toxins or irritants. Indoor air quality issues can also stem from inadequate ventilation, chemical
contamination from indoor or outdoor sources, and other biological contaminants such as pollen, viruses and bacteria.
Indoor exposure to airborne toxins or irritants above certain levels can be alleged to cause a variety of adverse health
effects and symptoms, including allergic or other reactions. As a result, the presence of significant mold or other
airborne contaminants at any of our properties could require us to undertake a costly remediation program to contain
or remove the mold or other airborne contaminants from the affected property or increase indoor ventilation. In
addition, the presence of significant mold or other airborne contaminants could expose us to liability from our tenants,
employees of our tenants or others if property damage or personal injury occurs. We are not presently aware of any
material adverse indoor air quality issues at our properties.

14
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Corporate Sustainability and Giving

We are committed to high performance sustainable operations. All of our office properties are benchmarked in the
U.S. Environmental Protection Agency’s ENERGY STAR Portfolio Manager, with 50% of the portfolio achieving an
ENERGY STAR certification, and all developments are or will be Leadership in Energy & Environmental Design
(“LEED?”) certified. We are keenly focused on developing and operating innovative, energy and water efficient world
class properties that also incorporate robust recycling and green cleaning best practices. In keeping with our
continuous process improvement approach, in 2017 we developed and began implementing a Sustainability Strategic
Plan to ensure the appropriate evolution of sustainability execution, with a focus on ways to drive positive financial
and environmental outcomes for shareholders, tenants, employees and the communities in which we invest.

We are also committed to corporate social responsibility as part of our culture and value proposition to stakeholders.
We uphold the highest business ethics, are committed to best-in-class standards for the health and safety for our
employees, tenants and service provider partners, and have a robust community-giving program. Specifically, we
support and encourage our employees’ contributions to charitable organizations. To assist employees’ charitable giving
and augment the impact of their charitable dollars, we created the Hudson Pacific Properties Charitable Giving
Program. This program encourages employees to contribute to qualifying charitable organizations by matching
donations and providing additional paid time off for volunteerism and providing donations to qualifying nonprofit
organizations to which our employees volunteer.

Available Information

On the Investor Relations page on our Company’s Website at investors.hudsonpacificproperties.com we post the
following filings as soon as reasonably practicable after they are electronically filed with or furnished to the SEC: our
Annual Report on Form 10-K, our Quarterly Reports on Form 10-Q, our Current Reports on Form 8-K and any
amendments to those reports filed or furnished pursuant to Section 13(a) or 15(d) of the Exchange Act. All such
filings are available to be viewed on our Investor Relations page on our Website free of charge. Also available on our
Investor Relations page on our Website, free of charge, are our corporate governance guidelines, the charters of the
nominating and corporate governance, audit and compensation committees of our board of directors and our code of
business conduct and ethics (which applies to all directors and employees, including our Principal Executive Officer,
Principal Financial Officer and Principal Accounting Officer). Information contained on or hyperlinked from our
Website is not incorporated by reference into, and should not be considered part of, this Annual Report on Form 10-K
or our other filings with the SEC. A copy of this Annual Report on Form 10-K is available without charge upon
written request to: Investor Relations, Hudson Pacific Properties, Inc., 11601 Wilshire Blvd., Ninth Floor, Los
Angeles, California 90025.
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ITEM 1A. Risk Factors
Forward-looking Statements

Certain written and oral statements made or incorporated by reference from time to time by us or our representatives
in this Annual Report on Form 10-K, other filings or reports filed with the SEC, press releases, conferences, or
otherwise, are “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995
(set forth in Section 27A of the Securities Act of 1933, as amended, or the Securities Act, as amended, and

Section 21E of the Exchange Act). In particular, statements relating to our liquidity and capital resources, portfolio
performance and results of operations contain forward-looking statements. Furthermore, all of the statements
regarding future financial performance (including anticipated funds from operations, or FFO, market conditions and
demographics) are forward-looking statements. We are including this cautionary statement to make applicable and
take advantage of the safe harbor provisions of the Private Securities Litigation Reform Act of 1995 for any such
forward-looking statements. We caution investors that any forward-looking statements presented in this

Annual Report on Form 10-K, or that management may make orally or in writing from time to time, are based on
management’s beliefs and assumptions made by, and information currently available to, management. When used, the
words “anticipate,” “believe,” “expect,” “intend,” “may,” “might,” “plan,” “estimate,” “project,” “should,” “will,” “result” and
expressions that do not relate solely to historical matters are intended to identify forward-looking statements. Such
statements are subject to risks, uncertainties and assumptions and may be affected by known and unknown risks,
trends, uncertainties and factors that are beyond our control. Should one or more of these risks or uncertainties
materialize, or should underlying assumptions prove incorrect, actual results may vary materially from those
anticipated, estimated or projected. We expressly disclaim any responsibility to update forward-looking statements,
whether as a result of new information, future events or otherwise. Accordingly, investors should use caution in
relying on past forward-looking statements, which were based on results and trends at the time they were made, to
anticipate future results or trends.

LR T3 9 LT LR INT3 99 ¢

Some of the risks and uncertainties that may cause our actual results, performance, liquidity or achievements to differ
materially from those expressed or implied by forward-looking statements include, among others, the following:

adverse economic or real estate developments in our target markets;

eeneral economic conditions;

defaults on, early terminations of or non-renewal of leases by tenants;

fluctuations in interest rates and increased operating costs;

our failure to obtain necessary outside financing or maintain an investment grade rating;

our failure to generate sufficient cash flows to service our outstanding indebtedness and maintain dividend payments;

lack or insufficient amounts of
insurance;

decreased rental rates or increased vacancy rates;
difficulties in identifying properties to acquire and completing acquisitions;
our failure to successfully operate acquired properties and operations;
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our failure to maintain our status as a REIT;
environmental uncertainties and risks related to adverse weather conditions and natural disasters;
financial market fluctuations;

risks related to acquisitions generally, including the diversion of management’s attention from ongoing business
operations and the impact on customers, tenants, lenders, operating results and business;

the inability to successfully integrate acquired properties, realize the anticipated benefits of acquisitions or capitalize
on value creation opportunities;
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the impact of changes in the tax laws as a result of recent federal tax reform legislation and uncertainty as to how
some of those changes may be applied;

changes in real estate and zoning laws and increases in real property tax rates; and
other factors affecting the real estate industry generally.

Set forth below are some (but not all) of the factors that could adversely affect our business and financial performance.
Moreover, we operate in a highly competitive and rapidly changing environment. New risk factors emerge from time
to time, and it is not possible for management to predict all such risk factors, nor can it assess the impact of all such
risk factors on our business or the extent to which any factor, or combination of factors, may cause actual results to
differ materially from those contained in any forward-looking statements. Given these risks and uncertainties,
investors should not place undue reliance on forward-looking statements as a prediction of actual results.

Risks Related to Our Properties and Our Business

Our properties are located in Northern and Southern California and the Pacific Northwest, and we are susceptible to
adverse economic conditions, local regulations and natural disasters affecting those markets.

Our properties are located in Northern and Southern California and the Pacific Northwest, which exposes us to greater
economic risks than if we owned a more geographically dispersed portfolio. Further, our properties are concentrated in
certain areas, including Los Angeles, San Francisco, Silicon Valley and Seattle, exposing us to risks associated with
those specific areas. We are susceptible to adverse developments in the economic and regulatory environments of
Northern and Southern California and the Pacific Northwest (such as business layoffs or downsizing, industry
slowdowns, relocations of businesses, increases in real estate and other taxes, costs of complying with governmental
regulations or increased regulation), as well as to natural disasters that occur in our markets (such as earthquakes,
wind, landslides, droughts, fires and other events). In addition, the State of California has had historical periods of
budgetary constraints and is regarded as more litigious and more highly regulated and taxed than many other states, all
of which may reduce demand for office space in California. Any adverse developments in the economy or real estate
market in Northern and Southern California or the Pacific Northwest, or any decrease in demand for office space
resulting from the California regulatory or business environment, could adversely impact our financial condition,
results of operations, cash flow and the per share trading price of our securities.

We derive a significant portion of our rental revenue from tenants in the technology and media and entertainment
industries, which makes us particularly susceptible to demand for rental space in those industries.

A significant portion of our rental revenue is derived from tenants in the technology and media and entertainment
industries. Consequently, we are susceptible to adverse developments affecting the demand by tenants in these
industries for office, production and support space in Northern and Southern California and the Pacific Northwest and,
more particularly, in Hollywood and the South of Market area of the San Francisco submarket. As we continue our
development and potential acquisition activities in markets populated by knowledge-and creative-based tenants in the
technology and media and entertainment industries, our tenant mix could become more concentrated, further exposing
us to risks in those industries. Any adverse development in the technology and media and entertainment industries
could adversely affect our financial condition, results of operations, cash flow and the per share trading price of our
securities.

We may be unable to identify and complete acquisitions of properties that meet our criteria, which may impede our
growth.
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Our business strategy includes the acquisition of underperforming office properties. These activities require us to
identify suitable acquisition candidates or investment opportunities that meet our criteria and are compatible with our
growth strategies. We continue to evaluate the market of available properties and may attempt to acquire properties
when strategic opportunities exist. However, we may be unable to acquire any of the properties that we may identify
as potential acquisition opportunities in the future. Our ability to acquire properties on favorable terms, or at all, may
be exposed to the following significant risks:

potential inability to acquire a desired property because of competition from other real estate investors with significant
capital, including publicly traded REITS, private equity investors and institutional investment funds, which may be
able to accept more risk than we can prudently manage, including risks with respect to the geographic proximity of
investments and the payment of higher acquisition prices;

10
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we may incur significant costs and divert management attention in connection with evaluating and negotiating
potential acquisitions, including ones that we are subsequently unable to complete;

even if we enter into agreements for the acquisition of properties, these agreements are typically subject to customary
conditions to closing, including the satisfactory completion of our due diligence investigations; and

we may be unable to finance the acquisition on favorable terms or at all.

If we are unable to finance property acquisitions or acquire properties on favorable terms, or at all, our financial
condition, results of operations, cash flow and the per share trading price of our securities could be adversely affected.
In addition, failure to identify or complete acquisitions of suitable properties could slow our growth.

Our future acquisitions may not yield the returns we expect.

Our future acquisitions and our ability to successfully operate the properties we acquire in such acquisitions may be
exposed to the following significant risks:

even if we are able to acquire a desired property, competition from other potential acquirers may significantly increase
the purchase price;

we may acquire properties that are not accretive to our results upon acquisition, and we may not successfully
manage and lease those properties to meet our expectations;

our cash flow may be insufficient to meet our required principal and interest payments;
we may spend more than budgeted amounts to make necessary improvements or renovations to acquired properties;

we may be unable to quickly and efficiently integrate new acquisitions, particularly acquisitions of portfolios of
properties, into our existing operations;

market conditions may result in higher than expected vacancy rates and lower than expected rental rates; and

we may acquire properties subject to liabilities and without any recourse, or with only limited recourse, with respect
to unknown liabilities such as liabilities for clean-up of undisclosed environmental contamination, claims by tenants,
vendors or other persons dealing with the former owners of the properties, liabilities incurred in the ordinary course of
business and claims for indemnification by general partners, directors, officers and others indemnified by the former
owners of the properties.

If we cannot operate acquired properties to meet our financial expectations, our financial condition, results of
operations, cash flow and the per share trading price of our securities could be adversely affected.

We may acquire properties or portfolios of properties through tax deferred contribution transactions, which could
result in stockholder dilution and limit our ability to sell such assets.

In the future we may acquire properties or portfolios of properties through tax deferred contribution transactions in
exchange for partnership interests in our operating partnership, which may result in stockholder dilution. This
acquisition structure may have the effect of, among other things, reducing the amount of tax depreciation we could
deduct over the tax life of the acquired properties, and may require that we agree to protect the contributors’ ability to
defer recognition of taxable gain through restrictions on our ability to dispose of the acquired properties and/or the
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allocation of partnership debt to the contributors to maintain their tax bases. These restrictions could limit our ability
to sell an asset at a time, or on terms, that would be favorable absent such restrictions.

Our growth depends on external sources of capital that are outside of our control and may not be available to us on
commercially reasonable terms or at all.

In order to maintain our qualification as a REIT, we are required to meet various requirements under the Internal
Revenue Code of 1986, as amended, or the Code, including that we distribute annually at least 90% of our net taxable
income, excluding any net capital gain. In addition, we will be subject to federal corporate income tax to the extent
that we distribute less than 100% of our net taxable income, including any net capital gains. Because of these
distribution requirements, we may
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not be able to fund future capital needs, including any necessary acquisition financing, from operating cash flow.
Consequently, we intend to rely on third-party sources to fund our capital needs. We may not be able to obtain the
financing on favorable terms or at all. Any additional debt we incur will increase our leverage and likelihood of
default. Our access to third-party sources of capital depends, in part, on:

eeneral market conditions;
the market’s perception of our growth potential;

our current debt
levels;

our current and expected future earnings;
our cash flow and cash distributions; and
the market price per share of our common stock.

The credit markets can experience significant disruptions. If we cannot obtain capital from third-party sources, we
may not be able to acquire or develop properties when strategic opportunities exist, meet the capital and operating
needs of our existing properties, satisfy our debt service obligations or make the cash distributions to our stockholders
necessary to maintain our qualification as a REIT.

Failure to hedge effectively against interest rate changes may adversely affect our financial condition, results of
operations, cash flow, cash available for distribution, including cash available for payment of dividends on and the per
share trading price of our securities.

If interest rates increase, then so will the interest costs on our unhedged variable rate debt, which could adversely
affect our cash flow and our ability to pay principal and interest on our debt and our ability to make distributions to
our stockholders. Further, rising interest rates could limit our ability to refinance existing debt when it matures. We
seek to manage our exposure to interest rate volatility by using interest rate hedging arrangements that involve risk,
such as the risk that counterparties may fail to honor their obligations under these arrangements, and that these
arrangements may not be effective in reducing our exposure to interest rate changes. Failure to hedge effectively
against interest rate changes may materially adversely affect our financial condition, results of operations, cash flow,
cash available for distribution, including cash available for payment of dividends on and the per share trading price of
our securities. In addition, while such agreements are intended to lessen the impact of rising interest rates on us, they
also expose us to the risk that the other parties to the agreements will not perform, we could incur significant costs
associated with the settlement of the agreements, the agreements will be unenforceable and the underlying
transactions will fail to qualify as highly-effective cash flow hedges under Financial Accounting Standards Board
(“FASB”), Accounting Standards Codification (“ASC”) Topic 815, Derivative and Hedging.

Mortgage debt obligations expose us to the possibility of foreclosure, which could result in the loss of our investment
in a property or group of properties subject to mortgage debt.

Incurring mortgage and other secured debt obligations increases our risk of property losses because defaults on
indebtedness secured by properties may result in foreclosure actions initiated by lenders and ultimately our loss of the
property securing any loans for which we are in default. Any foreclosure on a mortgaged property or group of
properties could adversely affect the overall value of our portfolio of properties. For tax purposes, a foreclosure of any
of our properties that is subject to a nonrecourse mortgage loan would be treated as a sale of the property for a

22



Edgar Filing: Hudson Pacific Properties, Inc. - Form 10-K

purchase price equal to the outstanding balance of the debt secured by the mortgage. If the outstanding balance of the
debt secured by the mortgage exceeds our tax basis in the property, we would recognize taxable income on
foreclosure, but would not receive any cash proceeds.

Our unsecured revolving credit facility, registered senior notes, term loan facility and note purchase agreement restrict
our ability to engage in some business activities.

Our unsecured revolving credit facility, registered senior notes, term loan facility and note purchase agreement contain
customary negative covenants and other financial and operating covenants that, among other things:

restrict our ability to incur additional indebtedness;
restrict our ability to make certain investments;
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restrict our ability to merge with another company;
restrict our ability to make distributions to stockholders; and
require us to maintain financial coverage ratios.

These limitations restrict our ability to engage in some business activities, which could adversely affect our financial
condition, results of operations, cash flow, cash available for distributions to our stockholders, and per share trading
price of our securities. In addition, failure to meet any of these covenants, including the financial coverage ratios,
could cause an event of default under and/or accelerate some or all of our indebtedness, which would have a material
adverse effect on us. Furthermore, our unsecured revolving credit facility and term loan facility contain specific
cross-default provisions with respect to specified other indebtedness, giving the lenders the right to declare a default if
we are in default under other loans in some circumstances.

Adverse economic and geopolitical conditions and dislocations in the credit markets could have a material adverse
effect on our financial condition, results of operations, cash flow and per share trading price of our securities.

Volatility in the United States and international capital markets and concern over a return to recessionary conditions in
global economies, and the California economy in particular, may adversely affect our financial condition, results of
operations, cash flow and the per share trading price of our securities as a result of the following potential
consequences, among others:

significant job losses in the financial and professional services industries may occur, which may decrease demand for
our office space, causing market rental rates and property values to be negatively impacted;

our ability to obtain financing on terms and conditions that we find acceptable, or at all, may be limited, which could
reduce our ability to pursue acquisition and development opportunities and refinance existing debt, reduce our returns
from our acquisition and development activities and increase our future interest expense;

reduced values of our properties may limit our ability to dispose of assets at attractive prices or to obtain debt
financing secured by our properties and may reduce the availability of unsecured loans; and

one or more lenders under our unsecured revolving credit facility could refuse to fund their financing commitment to
us or could fail and we may not be able to replace the financing commitment of any such lenders on favorable terms,
or at all.

We have a limited operating history with respect to some of our properties and may not be able to operate them
successfully.

Our Sunset Las Palmas Studios property has only been under our management since it was acquired in 2017. This
property may have characteristics or deficiencies unknown to us that could affect its valuation or revenue potential. In
addition, there can be no assurance that the operating performance of this property will not decline under our
management. We cannot assure you that we will be able to operate this property successfully.

We face significant competition, which may decrease or prevent increases in the occupancy and rental rates of our
properties.
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We compete with numerous developers, owners and operators of office properties, many of which own properties
similar to ours in the same submarkets in which our properties are located. If our competitors offer space at rental
rates below current market rates, or below the rental rates we currently charge our tenants, we may lose existing or
potential tenants and we may be pressured to reduce our rental rates below those we currently charge or to offer more
substantial rent abatements, tenant improvements, early termination rights or below-market renewal options in order
to retain tenants when our tenants’ leases expire. As a result, our financial condition, results of operations, cash flow
and the per share trading price of our securities could be adversely affected.
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We depend on significant tenants, and several of our properties are single-tenant properties or are currently occupied
by single tenants.

As of December 31, 2017, the 15 largest tenants in our office portfolio represented approximately 37.3%

of the total annualized base rent generated by our office properties. The inability of a significant tenant to pay rent or
the bankruptcy or insolvency of a significant tenant may adversely affect the income produced by our properties. If a
tenant becomes bankrupt or insolvent, federal law may prohibit us from evicting such tenant based solely upon such
bankruptcy or insolvency. In addition, a bankrupt or insolvent tenant may be authorized to reject and terminate its
lease with us. Any claim against such tenant for unpaid, future rent would be subject to a statutory cap that might be
substantially less than the remaining rent owed under the lease. As of December 31, 2017, our two largest tenants
were Google, Inc. and Netflix, Inc., which together accounted for 9.8% of the annualized base rent generated by our
office properties. If Google, Inc. and Netflix, Inc. were to experience a downturn or a weakening of financial
condition resulting in a failure to make timely rental payments or causing a lease default, we may experience delays in
enforcing our rights as landlord and may incur substantial costs in protecting our investment. Any such event
described above could have an adverse effect on our financial condition, results of operations, cash flow and the per
share trading price of our securities.

We may be unable to renew leases, lease vacant space or re-let space as leases expire.

As of December 31, 2017, approximately 10.5% of the square footage of the office properties in our portfolio was
available (taking into account uncommenced leases signed as of December 31, 2017), and an additional approximately
13.8% of the square footage of the office properties in our portfolio is scheduled to expire in 2018 (includes leases
scheduled to expire on December 31, 2017). Furthermore, substantially all of the square footage of the media and
entertainment properties in our portfolio (other than KTLA and Netflix, Inc. leases at Sunset Bronson Studios) are
typically short-term leases of one year or less. We cannot assure you that leases will be renewed or that our properties
will be re-let at net effective rental rates equal to or above the current average net effective rental rates or that
substantial rent abatements, tenant improvements, early termination rights or below-market renewal options will not
be offered to attract new tenants or retain existing tenants. If the rental rates for our properties decrease, our existing
tenants do not renew their leases or we do not re-let a significant portion of our available space and space for which
leases will expire, our financial condition, results of operations, cash flow and per share trading price of our securities
could be adversely affected.

We may be required to make rent or other concessions and/or significant capital expenditures to improve our
properties in order to retain and attract tenants, causing our financial condition, results of operations, cash flow and
per share trading price of our securities to be adversely affected.

To the extent adverse economic conditions continue in the real estate market and demand for office space remains
low, we expect that, upon expiration of leases at our properties, we will be required to make rent or other concessions
to tenants, accommodate requests for renovations, build-to-suit remodeling and other improvements or provide
additional services to our tenants. As a result, we may have to make significant capital or other expenditures in order
to retain tenants whose leases expire and to attract new tenants in sufficient numbers. Additionally, we may need to
raise capital to make such expenditures. If we are unable to do so or capital is otherwise unavailable, we may be
unable to make the required expenditures. This could result in non-renewals by tenants upon expiration of their leases,
which could adversely affect our financial condition, results of operations, cash flow and the per share trading price of
our securities.

The actual rents we receive for the properties in our portfolio may be less than our asking rents, and we may
experience lease roll-down from time to time.
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As a result of various factors, including competitive pricing pressure in our submarkets, adverse conditions in the
Northern or Southern California or the Pacific Northwest real estate markets, a general economic downturn and the
desirability of our properties compared to other properties in our submarkets, we may be unable to realize the asking
rents across the properties in our portfolio. In addition, the degree of discrepancy between our asking rents and the
actual rents we are able to obtain may vary both from property to property and among different leased spaces within a
single property. If we are unable to obtain rental rates that are on average comparable to our asking rents across our
portfolio, then our ability to generate cash flow growth will be negatively impacted. In addition, depending on asking
rental rates at any given time as compared to expiring leases in our portfolio, from time to time rental rates for
expiring leases may be higher than starting rental rates for new leases.
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Some of our properties are subject to ground leases, the termination or expiration of which could cause us to lose our
interest in, and the right to receive rental income from, such properties.

Eleven of our properties are subject to ground leases (including properties with a portion of the land subject to a

ground lease). See Part IV, Item 15(a) “Financial Statement and Schedules—Note 7 to the Consolidated Financial
Statements—Future Minimum Base Rents and Lease Payments Future Minimum Rents” for more information regarding
our ground lease agreements. If any of these ground leases are terminated following a default or expire without being
extended, we may lose our interest in the related property and may no longer have the right to receive any of the rental
income from such property, which would adversely affect our financial condition, results of operations, cash flow and
the per share trading price of our securities.

The ground sublease for the Del Amo property is subject and subordinate to a ground lease, the termination of which
could result in a termination of the ground sublease.

The property on which the Del Amo building is located is subleased by Del Amo Fashion Center Operating Company,
L.L.C., or Del Amo, through a long-term ground sublease. The ground sublease is subject and subordinate to the terms
of a ground lease between the fee owner of the Del Amo property and the sub-landlord under the ground sublease. The
fee owner has not granted to the subtenant under the ground sublease any rights of non-disturbance. Accordingly, a
termination of the ground lease for any reason, including a rejection thereof by the ground tenant under the ground
lease in a bankruptcy proceeding, could result in a termination of the ground sublease. In the event of a termination of
the ground sublease, we may lose our interest in the Del Amo building and may no longer have the right to receive
any of the rental income from the Del Amo building. In addition, our lack of any non-disturbance rights from the fee
owner may impair our ability to obtain financing for the Del Amo building.

Our success depends on key personnel whose continued service is not guaranteed.

Our continued success and our ability to manage anticipated future growth depend, in large part, upon the efforts of
key personnel who have extensive market knowledge and relationships and exercise substantial influence over our
operational, financing, acquisition and disposition activity. Many of our other senior executives have extensive
experience and strong reputations in the real estate industry, which aid us in identifying opportunities, having
opportunities brought to us, and negotiating with tenants and build-to-suit prospects. The loss of services of one or
more members of our senior management team, or our inability to attract and retain highly qualified personnel, could
adversely affect our business, diminish our investment opportunities and weaken our relationships with lenders,
business partners, existing and prospective tenants and industry personnel, which could adversely affect our financial
condition, results of operations, cash flow and the per share trading price of our securities.

Potential losses, including from adverse weather conditions, natural disasters and title claims, may not be covered by
insurance.

We carry commercial property (including earthquake), liability and terrorism coverage on all the properties in our
portfolio (most are covered under a blanket insurance policy while a few are under individual policies), in addition to
other coverages, such as trademark and pollution coverage, that may be appropriate for certain of our properties. We
have selected policy specifications and insured limits that we believe to be appropriate and adequate given the relative
risk of loss, the cost of the coverage and industry practice. However, we do not carry insurance for losses such as
those arising from riots or war because such coverage is not available or is not available at commercially reasonable
rates. Some of our policies, like those covering losses due to terrorism or earthquakes, are insured subject to
limitations involving large deductibles or co-payments and policy limits that may not be sufficient to cover losses,
which could affect certain of our properties that are located in areas particularly susceptible to natural disasters. All of
the properties we currently own are located in Northern and Southern California and the Pacific Northwest, areas
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especially susceptible to earthquakes. In addition, we may discontinue earthquake, terrorism or other insurance on
some or all of our properties in the future if the cost of premiums for any such policies exceeds, in our judgment, the
value of the coverage discounted for the risk of loss. As a result, we may be required to incur significant costs in the
event of adverse weather conditions and natural disasters. If we or one or more of our tenants experiences a loss that is
uninsured or that exceeds policy limits, we could lose the capital invested in the damaged properties as well as the
anticipated future cash flows from those properties. In addition, if the damaged properties are subject to recourse
indebtedness, we would continue to be liable for the indebtedness, even if these properties were irreparably damaged.
Furthermore, we may not be able to obtain adequate insurance coverage at reasonable costs in the future as the costs
associated with property and casualty renewals may be higher than anticipated. In the event that we experience a
substantial or comprehensive loss of one of our properties, we may not be able to rebuild such property to its existing
specifications. Further reconstruction or improvement of such a property would likely require significant upgrades to
meet zoning and building code requirements.
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Future terrorist activity or engagement in war by the United States may have an adverse effect on our financial
condition and operating results.

Terrorist attacks in the United States and other acts of terrorism or war may result in declining economic activity,
which could harm the demand for and the value of our properties. A decrease in demand could make it difficult for us
to renew or re-lease our properties at these sites at lease rates equal to or above historical rates. Terrorist activities also
could directly impact the value of our properties through damage, destruction, or loss, and the availability of insurance
for these acts may be less, and cost more, which could adversely affect our financial condition. To the extent that our
tenants are impacted by future attacks, their businesses similarly could be adversely affected, including their ability to
continue to honor their existing leases.

Terrorist attacks and engagement in war by the United States also may adversely affect the markets in which our
securities trade and may cause further erosion of business and consumer confidence and spending and may result in
increased volatility in national and international financial markets and economies. Any one of these events may cause
decline in the demand for our office and media and entertainment leased space, delay the time in which our new or
renovated properties reach stabilized occupancy, increase our operating expenses, such as those attributable to
increased physical security for our properties, and limit our access to capital or increase our cost of raising capital.

We may become subject to litigation, which could have an adverse effect on our financial condition, results of
operations, cash flow and the per share trading price of our securities.

In the future we may become subject to litigation, including claims relating to our operations, offerings, and otherwise
in the ordinary course of business. Some of these claims may result in significant defense costs and potentially
significant judgments against us, some of which are not, or cannot be, insured against. We generally intend to
vigorously defend ourselves; however, we cannot be certain of the ultimate outcomes of any claims that may arise in
the future. Resolution of these types of matters against us may result in our having to pay significant fines, judgments
or settlements, which, if uninsured, or if the fines, judgments and settlements exceed insured levels, could adversely
impact our earnings and cash flows, thereby having an adverse effect on our financial condition, results of operations,
cash flow and per share trading price of our securities. Certain litigation or the resolution of certain litigation may
affect the availability or cost of some of our insurance coverage, which could adversely impact our results of
operations and cash flows, expose us to increased risks that would be uninsured, and/or adversely impact our ability to
attract officers and directors.

Joint venture investments could be adversely affected by our lack of sole decision-making authority, our reliance on
co-venturers’ financial condition and disputes between us and our co-venturers.

On January 7, 2015, we entered into a joint venture with the Canada Pension Plan Investment Board (“CPPIB”), through
which CPPIB purchased a 45% interest in our 1455 Market office property. On October 7, 2016, we entered into
another joint venture with CPPIB to acquire the Hill7 property. In addition to our joint ventures with CPPIB, we may
co-invest in the future with other third parties through partnerships, joint ventures or other entities, acquiring
non-controlling interests in or sharing responsibility for managing the affairs of a property, partnership, joint venture
or other entity. These investments may, under certain circumstances, involve risks not present were a third party not
involved, including the possibility that partners or co-venturers might become bankrupt or fail to fund their share of
required capital contributions. Partners or co-venturers may have economic or other business interests or goals which
are inconsistent with our business interests or goals, and may be in a position to take actions contrary to our policies or
objectives, and they may have competing interests in our markets that could create conflict of interest issues. Such
investments may also have the potential risk of impasses on decisions, such as a sale, because neither we nor the
partner or co-venturer would have full control over the partnership or joint venture. In addition, prior consent of our
joint venture partners may be required for a sale or transfer to a third party of our interests in the joint venture, which
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would restrict our ability to dispose of our interest in the joint venture. If we become a limited partner or
non-managing member in any partnership or limited liability company and such entity takes or expects to take actions
that could jeopardize our status as a REIT or require us to pay tax, we may be forced to dispose of our interest in such
entity. Disputes between us and partners or co-venturers may result in litigation or arbitration that would increase our
expenses and prevent our officers and/or directors from focusing their time and effort on our business. Consequently,
actions by or disputes with partners or co-venturers might result in subjecting properties owned by the partnership or
joint venture to additional risk. In addition, we may in certain circumstances be liable for the actions of our third-party
partners or co-venturers. Our joint ventures may be subject to debt and, in the current volatile credit market, the
refinancing of such debt may require equity capital calls.
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If we fail to maintain an effective system of integrated internal controls, we may not be able to accurately report our
financial results.

Effective internal and disclosure controls are necessary for us to provide reliable financial reports and effectively
prevent fraud and to operate successfully as a public company. If we cannot provide reliable financial reports or
prevent fraud, our reputation and operating results would be harmed. As part of our ongoing monitoring of internal
controls we may discover material weaknesses or significant deficiencies in our internal controls. As a result of
weaknesses that may be identified in our internal controls, we may also identify certain deficiencies in some of our
disclosure controls and procedures that we believe require remediation. If we discover weaknesses, we will make
efforts to improve our internal and disclosure controls. However, there is no assurance that we will be successful. Any
failure to maintain effective controls or timely effect any necessary improvement of our internal and disclosure
controls could harm operating results or cause us to fail to meet our reporting obligations, which could affect our
ability to remain listed with the NYSE. Ineffective internal and disclosure controls could also cause investors to lose
confidence in our reported financial information, which would likely have a negative effect on the per share trading
price of our securities.

We face risks associated with security breaches through cyber attacks, cyber intrusions or otherwise, as well as other
significant disruptions of our information technology (“IT”) networks and related systems.

We face risks associated with security breaches, whether through cyber attacks or cyber intrusions, malware, computer
viruses, attachments to e-mails, persons inside our organization or persons with access to systems inside our
organization, and other significant disruptions of our IT networks and related systems. The risk of a security breach or
disruption, particularly through cyber attacks or cyber intrusions, including by computer hackers, foreign governments
and cyber terrorists, has generally increased as the number, intensity and sophistication of attempted attacks and
intrusions from around the world have recently increased. Our IT networks and related systems are essential to the
operation of our business and our ability to perform day-to-day operations (including managing our building systems)
and, in some cases, may be critical to the operations of certain of our tenants. Although we make efforts to maintain
the security and integrity of our I'T networks and related systems, and we have implemented various measures to
manage the risk of a security breach or disruption, there can be no assurance that our security efforts and measures
will be effective or that attempted security breaches or disruptions would not be successful or damaging. Even the
most well-protected information, networks, systems and facilities remain potentially vulnerable because the
techniques used in such attempted security breaches evolve and generally are not recognized until launched against a
target, and in some cases are designed not to be detected and, in fact, may not be detected. Accordingly, we may be
unable to anticipate these techniques or to implement adequate security barriers or other preventative measures, and
thus it is impossible for us to entirely mitigate this risk.

A security breach or other significant disruption involving our IT networks and related systems could:

disrupt the proper functioning of our networks and systems and therefore our operations and/or those of certain of our
tenants;

result in misstated financial reports, violations of loan covenants, and/or missed reporting deadlines;

result in our inability to properly monitor our compliance with the rules and regulations regarding our qualification as
a REIT;

result in the unauthorized access to, and destruction, loss, theft, misappropriation or release of proprietary,

confidential, sensitive or otherwise valuable information of ours or others, which others could use to compete against
us or for disruptive, destructive or otherwise harmful purposes and outcomes;
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result in our inability to maintain the building systems relied upon by our tenants for the efficient use of their leased
space;
require significant management attention and resources to remedy any resulting damages;
subject us to claims for breach of contract, damages, credits, penalties or termination of leases or other agreements; or
damage our reputation among our tenants and investors generally.

Any or all of the foregoing could have an adverse effect on our financial condition, results of operations, cash flow
and the per share trading price of our securities.
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Our business and operations would suffer in the event of IT networks and related systems failures.

Despite system redundancy and the planned implementation of a disaster recovery plan and security measures for our
IT networks and related systems, our systems are vulnerable to damage from any number of sources, including
computer viruses, energy blackouts, natural disasters, terrorism, war, and telecommunication failure. We rely on our
IT networks and related systems, including the Internet, to process, transmit and store electronic information and to
manage or support a variety of our business processes, including financial transactions and keeping of records, which
may include personal identifying information of tenants and lease data. We rely on commercially available systems,
software, tools and monitoring to provide security for processing, transmitting and storing confidential tenant
information, such as individually identifiable information relating to financial accounts. Any failure to maintain
proper function, security and availability of our IT networks and related systems could interrupt our operations,
damage our reputation and subject us to liability claims or regulatory penalties. Further, we are dependent on our
personnel and, although we are working to implement a formal disaster recovery plan to assist our employees and to
facilitate their maintaining continuity of operations after events such as energy blackouts, natural disasters, terrorism,
war, and telecommunication failures, we can provide no assurance that any of the foregoing events would not have an
adverse effect on our results of operations.

Risks Related to the Real Estate Industry

Our performance and value are subject to risks associated with real estate assets and the real estate industry.

Our ability to pay expected dividends to our stockholders depends on our ability to generate revenues in excess of
expenses, pay scheduled principal payments on debt and pay capital expenditure requirements. Events and conditions
generally applicable to owners and operators of real property that are beyond our control may decrease cash available
for distribution and the value of our properties. These events include many of the risks set forth above under “—Risks
Related to Our Properties and Our Business,” as well as the following:

{ocal oversupply or reduction in demand for office or media and entertainment-related space;

adverse changes in financial conditions of buyers, sellers and tenants of properties;

vacancies or our inability to rent space on favorable terms, including possible market pressures to offer tenants rent
abatements, tenant improvements, early termination rights or below-market renewal options, and the need to
periodically repair, renovate and re-let space;

tncreased operating costs, including insurance premiums, utilities, real estate taxes and state and local taxes;

civil unrest, acts of war, terrorist attacks and natural disasters, including earthquakes and floods, which may
result in uninsured or underinsured losses;

decreases in the underlying value of our real estate; and

changing submarket demographics.

In addition, periods of economic downturn or recession, rising interest rates or declining demand for real estate, or the
public perception that any of these events may occur, could result in a general decline in rents or an increased

incidence of defaults under existing leases, which would adversely affect our financial condition, results of operations,
cash flow and per share trading price of our securities.
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[liquidity of real estate investments could significantly impede our ability to respond to adverse changes in the
performance of our properties and harm our financial condition.

The real estate investments made, and to be made, by us are relatively difficult to sell quickly. As a result, our ability
to promptly sell one or more properties in our portfolio in response to changing economic, financial and investment
conditions is limited. Return of capital and realization of gains, if any, from an investment generally will occur upon
disposition or refinancing of the underlying property. We may be unable to realize our investment objectives by sale,
other disposition or refinancing at attractive prices within any given period of time or may otherwise be unable to
complete any exit strategy. In particular, our ability to dispose of one or more properties within a specific time period
is subject to certain limitations imposed by our tax protection agreements, as well as weakness in or even the lack of
an established market for a property, changes in the

18

35



Edgar Filing: Hudson Pacific Properties, Inc. - Form 10-K

Table of Contents

financial condition or prospects of prospective purchasers, changes in national or international economic conditions,
such as the current economic downturn, and changes in laws, regulations or fiscal policies of jurisdictions in which the
property is located.

In addition, the Code imposes restrictions on a REIT’s ability to dispose of properties that are not applicable to other
types of real estate companies. In particular, the tax laws applicable to REITs effectively require that we hold our
properties for investment, rather than primarily for sale in the ordinary course of business, which may cause us to
forgo or defer sales of properties that otherwise would be in our best interest.

Therefore, we may not be able to vary our portfolio in response to economic or other conditions promptly or on
favorable terms, which may adversely affect our financial condition, results of operations, cash flow and per share
trading price of our securities.

We could incur significant costs related to government regulation and litigation over environmental matters.

Under various federal, state and local laws and regulations relating to the environment, as a current or former owner or
operator of real property, we may be liable for costs and damages resulting from the presence or discharge of
hazardous or toxic substances, waste or petroleum products at, on, in, under or migrating from such property,
including costs to investigate, clean up such contamination and liability for harm to natural resources. Such laws often
impose liability without regard to whether the owner or operator knew of, or was responsible for, the presence of such
contamination, and the liability may be joint and several. These liabilities could be substantial and the cost of any
required remediation, removal, fines or other costs could exceed the value of the property and/or our aggregate assets.
In addition, the presence of contamination or the failure to remediate contamination at our properties may expose us to
third-party liability for costs of remediation and/or personal or property damage or materially adversely affect our
ability to sell, lease or develop our properties or to borrow using the properties as collateral. In addition,
environmental laws may create liens on contaminated sites in favor of the government for damages and costs it incurs
to address such contamination. Moreover, if contamination is discovered on our properties, environmental laws may
impose restrictions on the manner in which property may be used or businesses may be operated, and these restrictions
may require substantial expenditures. Some of our properties have been or may be impacted by contamination arising
from current or prior uses of the property, or adjacent properties, for commercial or industrial purposes. Such
contamination may arise from spills of petroleum or hazardous substances or releases from tanks used to store such
materials. As a result, we could potentially incur material liability for these issues, which could adversely impact our
financial condition, results of operations, cash flow and the per share trading price of our securities.

Environmental laws also govern the presence, maintenance and removal of ACBM and LBP and may impose fines
and penalties for failure to comply with these requirements or expose us to third-party liability (e.g., liability for
personal injury associated with exposure to asbestos or lead). Such laws require that owners or operators of buildings
containing ACBM and LBP (and employers in such buildings) properly manage and maintain the asbestos and lead,
adequately notify or train those who may come into contact with asbestos or lead, and undertake special precautions,
including removal or other abatement, if asbestos or lead would be disturbed during renovation or demolition of a
building. Some of our properties contain ACBM and/or LBP and we could be liable for such damages, fines or
penalties.

In addition, the properties in our portfolio also are subject to various federal, state and local environmental and health
and safety requirements, such as state and local fire requirements. Moreover, some of our tenants routinely handle and
use hazardous or regulated substances and wastes as part of their operations at our properties, which are subject to
regulation. Such environmental and health and safety laws and regulations could subject us or our tenants to liability
resulting from these activities. Environmental liabilities could affect a tenant’s ability to make rental payments to us. In
addition, changes in laws could increase the potential liability for noncompliance. This may result in significant
unanticipated expenditures or may otherwise materially and adversely affect our operations, or those of our tenants,
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which could in turn have an adverse effect on us.

We cannot assure you that costs or liabilities incurred as a result of environmental issues will not affect our ability to
make distributions to our stockholders or that such costs or other remedial measures will not have an adverse effect on
our financial condition, results of operations, cash flow and the per share trading price of our securities. If we do incur
material environmental liabilities in the future, we may face significant remediation costs, and we may find it difficult
to sell any affected properties.

Our properties may contain or develop harmful mold or suffer from other air quality issues, which could lead to
liability for adverse health effects and costs of remediation.

When excessive moisture accumulates in buildings or on building materials, mold growth may occur, particularly if
the moisture problem remains undiscovered or is not addressed over a period of time. Some molds may produce
airborne toxins
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or irritants. Indoor air quality issues can also stem from inadequate ventilation, chemical contamination from indoor or
outdoor sources, and other biological contaminants such as pollen, viruses and bacteria. Indoor exposure to airborne
toxins or irritants above certain levels can be alleged to cause a variety of adverse health effects and symptoms,
including allergic or other reactions. As a result, the presence of significant mold or other airborne contaminants at
any of our properties could require us to undertake a costly remediation program to contain or remove the mold or
other airborne contaminants from the affected property or increase indoor ventilation. In addition, the presence of
significant mold or other airborne contaminants could expose us to liability from our tenants, employees of our tenants
or others if property damage or personal injury is alleged to have occurred.

We may incur significant costs complying with various federal, state and local laws, regulations and covenants that
are applicable to our properties.

The properties in our portfolio are subject to various covenants and federal, state and local laws and regulatory
requirements, including permitting and licensing requirements. Local regulations, including municipal or local
ordinances, zoning restrictions and restrictive covenants imposed by community developers may restrict our use of
our properties and may require us to obtain approval from local officials or restrict our use of our properties and may
require us to obtain approval from local officials of community standards organizations at any time with respect to our
properties, including prior to acquiring a property or when undertaking renovations of any of our existing properties.
Among other things, these restrictions may relate to fire and safety, seismic or hazardous material abatement
requirements. There can be no assurance that existing laws and regulatory policies will not adversely affect us or the
timing or cost of any future acquisitions or renovations, or that additional regulations will not be adopted that increase
such delays or result in additional costs. Our growth strategy may be affected by our ability to obtain permits, licenses
and zoning relief. Our failure to obtain such permits, licenses and zoning relief or to comply with applicable laws
could have an adverse effect on our financial condition, results of operations, cash flow and per share trading price of
our securities.

In addition, federal and state laws and regulations, including laws such as the ADA, impose further restrictions on our
properties and operations. Under the ADA, all public accommodations must meet federal requirements related to
access and use by disabled persons. Some of our properties may currently be in non-compliance with the ADA. If one
or more of the properties in our portfolio is not in compliance with the ADA or any other regulatory requirements, we
may be required to incur additional costs to bring the property into compliance and we might incur governmental fines
or the award of damages to private litigants. In addition, we do not know whether existing requirements will change or
whether future requirements will require us to make significant unanticipated expenditures that will adversely impact
our financial condition, results of operations, cash flow and per share trading price of our securities.

We are exposed to risks associated with property development.

We may engage in development and redevelopment activities with respect to certain of our properties. To the extent
that we do so, we will be subject to certain risks, including the availability and pricing of financing on favorable terms
or at all; construction and/or lease-up delays; cost overruns, including construction costs that exceed our original
estimates; contractor and subcontractor disputes, strikes, labor disputes or supply disruptions; failure to achieve
expected occupancy and/or rent levels within the projected time frame, if at all; and delays with respect to obtaining or
the inability to obtain necessary zoning, occupancy, land use and other governmental permits, and changes in zoning
and land use laws. These risks could result in substantial unanticipated delays or expenses and, under certain
circumstances, could prevent completion of development activities once undertaken, any of which could have an
adverse effect on our financial condition, results of operations, cash flow and per share trading price of our securities.

Risks Related to Our Organizational Structure
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The Series A preferred units that were issued to some contributors in connection with our IPO in exchange for the
contribution of their properties have certain preferences, which could limit our ability to pay dividends or other
distributions to the holders of our securities or engage in certain business combinations, recapitalizations or other
fundamental changes.

In exchange for the contribution of properties to our portfolio in connection with our IPO, some contributors received
Series A preferred units in our operating partnership, which units have an aggregate liquidation preference of
approximately $10.2 million and have a preference as to distributions and upon liquidation that could limit our ability
to pay dividends on common stock. The Series A preferred units are senior to any other class of securities our
operating partnership may issue in the future without the consent of the holders of the Series A preferred units. As a
result, we will be unable to issue partnership units in our operating partnership senior to the Series A preferred units
without the consent of the holders of Series A preferred units. Any preferred stock in our Company that we issue will
be subordinate to the Series A preferred units. In addition, we may only
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engage in a fundamental change, including a recapitalization, a merger and a sale of all or substantially all of our
assets, as a result of which our common stock ceases to be publicly traded or common units cease to be exchangeable
(at our option) for publicly traded shares of our stock, without the consent of holders of Series A preferred units if
following such transaction we will maintain certain leverage ratios and equity requirements, and pay certain minimum
tax distributions to holders of our outstanding Series A preferred units. Alternatively, we may redeem all or any
portion of the then outstanding Series A preferred units for cash (at a price per unit equal to the redemption price). In
addition, these provisions could increase the cost of any such fundamental change transaction, which may discourage
a merger, combination or change of control that might involve a premium price for our common stock or that our
stockholders otherwise believe to be in their best interests.

Conflicts of interest exist or could arise in the future between the interests of our stockholders and the interests of
holders of units in our operating partnership, which may impede business decisions that could benefit our
stockholders.

Conlflicts of interest exist or could arise in the future as a result of the relationships between us and our affiliates, on
the one hand, and our operating partnership or any partner thereof, on the other. Our directors and officers have duties
to our Company under applicable Maryland law in connection with their management of our Company. At the same
time, we, as the general partner of our operating partnership, have fiduciary duties and obligations to our operating
partnership and its limited partners under Maryland law and the partnership agreement of our operating partnership in
connection with the management of our operating partnership. Our fiduciary duties and obligations as general partner
to our operating partnership and its partners may come into conflict with the duties of our directors and officers to our
Company.

Additionally, the partnership agreement provides that we and our directors and officers will not be liable or
accountable to our operating partnership for losses sustained, liabilities incurred or benefits not derived if we, or such
director or officer acted in good faith. The partnership agreement also provides that we will not be liable to the
operating partnership or any partner for monetary damages for losses sustained, liabilities incurred or benefits not
derived by the operating partnership or any limited partner, except for liability for our intentional harm or gross
negligence. Moreover, the partnership agreement provides that our operating partnership is required to indemnify us
and our directors, officers and employees, officers and employees of the operating partnership and our designees from
and against any and all claims that relate to the operations of our operating partnership, except (i) if the act or
omission of the person was material to the matter giving rise to the action and either was committed in bad faith or
was the result of active and deliberate dishonesty, (ii) for any transaction for which the indemnified party received an
improper personal benefit, in money, property or services or otherwise, in violation or breach of any provision of the
partnership agreement or (iii) in the case of a criminal proceeding, if the indemnified person had reasonable cause to
believe that the act or omission was unlawful. No reported decision of a Maryland appellate court has interpreted
provisions similar to the provisions of the partnership agreement of our operating partnership that modify and reduce
our fiduciary duties or obligations as the general partner or reduce or eliminate our liability for money damages to the
operating partnership and its partners, and we have not obtained an opinion of counsel as to the enforceability of the
provisions set forth in the partnership agreement that purport to modify or reduce the fiduciary duties that would be in
effect were it not for the partnership agreement.

Our charter and bylaws, the partnership agreement of our operating partnership and Maryland law contain provisions
that may delay, defer or prevent a change of control transaction, even if such a change in control may be in your
interest, and as a result may depress the market price of our securities.

Our charter contains certain ownership limits. Our charter contains various provisions that are intended to preserve our

qualification as a REIT and, subject to certain exceptions, authorize our directors to take such actions as are necessary
or appropriate to preserve our qualification as a REIT. For example, our charter prohibits the actual, beneficial or
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constructive ownership by any person of more than 9.8% in value or number of shares, whichever is more restrictive,
of the outstanding shares of our common stock, and more than 9.8% in value of the aggregate outstanding shares of all
classes and series of our stock. Our board of directors, in its sole and absolute discretion, may exempt a person,
prospectively or retroactively, from these ownership limits if certain conditions are satisfied. The restrictions on
ownership and transfer of our stock may:

discourage a tender offer or other transactions or a change in management or of control that might involve a premium
price for our common stock or that our stockholders otherwise believe to be in their best interests; or

result in the transfer of shares acquired in excess of the restrictions to a trust for the benefit of a charitable beneficiary
and, as a result, the forfeiture by the acquirer of the benefits of owning the additional shares.

We could increase the number of authorized shares of stock, classify and reclassify unissued stock and issue stock
without stockholder approval. Our board of directors has the power under our charter to amend our charter to increase
the aggregate number of shares of stock or the number of shares of stock of any class or series that we are authorized
to issue, to
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authorize us to issue authorized but unissued shares of our common stock or preferred stock and to classify or
reclassify any unissued shares of our common stock or preferred stock into one or more classes or series of stock and
set the terms of such newly classified or reclassified shares. Although our board of directors has no such intention at
the present time, it could establish a class or series of preferred stock that could, depending on the terms of such
series, delay, defer or prevent a transaction or a change of control that might involve a premium price for our
securities or that our stockholders otherwise believe to be in their best interest.

Certain provisions of Maryland law could inhibit changes in control, which may discourage third parties from
conducting a tender offer or seeking other change of control transactions that our stockholders otherwise believe to be

in their best interest. Certain provisions of the Maryland General Corporation Law (“the MGCL”) may have the effect of
inhibiting a third party from making a proposal to acquire us or of impeding a change of control under circumstances
that otherwise could be in the best interest of our stockholders, including:

“business combination” provisions that, subject to limitations, prohibit certain business combinations between us and an
“interested stockholder” (defined generally as any person who beneficially owns 10% or more of the voting power of
our shares or an affiliate thereof or an affiliate or associate of ours who was the beneficial owner, directly or

tndirectly, of 10% or more of the voting power of our then outstanding voting stock at any time within the two-year
period immediately prior to the date in question) for five years after the most recent date on which the stockholder
becomes an interested stockholder, and thereafter impose fair price and/or supermajority and stockholder voting
requirements on these combinations; and

“control share” provisions that provide that “control shares” of our Company (defined as shares that, when aggregated
with other shares controlled by the stockholder, entitle the stockholder to exercise one of three increasing ranges of
voting power in electing directors) acquired in a “control share acquisition” (defined as the direct or indirect acquisition
of ownership or control of issued and outstanding “control shares’) have no voting rights except to the extent approved
by our stockholders by the affirmative vote of at least two-thirds of all the votes entitled to be cast on the matter,
excluding all interested shares.

As permitted by the MGCL, we have elected, by resolution of our board of directors, to exempt from the business
combination provisions of the MGCL, any business combination that is first approved by our disinterested directors
and, pursuant to a provision in our bylaws, to exempt any acquisition of our stock from the control share provisions of
the MGCL. However, our board of directors may by resolution elect to repeal the exemption from the business
combination provisions of the MGCL and may by amendment to our bylaws opt into the control share provisions of
the MGCL at any time in the future.

Certain provisions of the MGCL permit our board of directors, without stockholder approval and regardless of what is
currently provided in our charter or bylaws, to implement certain corporate governance provisions, some of which (for
example, a classified board) are not currently applicable to us. These provisions may have the effect of limiting or
precluding a third party from making an unsolicited acquisition proposal for us or of delaying, deferring or preventing
a change in control of us under circumstances that otherwise could be in the best interest of our stockholders. Our
charter contains a provision whereby we have elected to be subject to the provisions of Title 3, Subtitle 8 of the
MGCL relating to the filling of vacancies on our board of directors.

Certain provisions in the partnership agreement of our operating partnership may delay or prevent unsolicited
acquisitions of us. Provisions in the partnership agreement of our operating partnership may delay or make more
difficult unsolicited acquisitions of us or changes of our control. These provisions could discourage third parties from
making proposals involving an unsolicited acquisition of us or change of our control, although some stockholders
might consider such proposals, if made, desirable. These provisions include, among others:
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redemption rights of qualifying parties;
¢ransfer restrictions on units;
our ability, as general partner, in some cases, to amend the partnership agreement and to cause the operating
partnership to issue units with terms that could delay, defer or prevent a merger or other change of control of us or our

operating partnership without the consent of the limited partners;

the right of the limited partners to consent to transfers of the general partnership interest and mergers or other
transactions involving us under specified circumstances; and
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restrictions on debt levels and equity requirements pursuant to the terms of our Series A preferred units, as well as
required distributions to holders of Series A preferred units of our operating partnership, following certain changes of
control of us.

Our charter, bylaws, the partnership agreement of our operating partnership and Maryland law also contain other
provisions that may delay, defer or prevent a transaction or a change of control that our stockholders otherwise believe
to be in their best interest.

Our board of directors may change our investment and financing policies without stockholder approval and we may
become more highly leveraged, which may increase our risk of default under our debt obligations.

Our investment and financing policies are exclusively determined by our board of directors. Accordingly, our
stockholders do not control these policies. Further, our organizational documents do not limit the amount or
percentage of indebtedness, funded or otherwise, that we may incur. Our board of directors may alter or eliminate our
current policy on borrowing at any time without stockholder approval. If this policy changed, we could become more
highly leveraged, which could result in an increase in our debt service. Higher leverage also increases the risk of
default on our obligations. In addition, a change in our investment policies, including the manner in which we allocate
our resources across our portfolio or the types of assets in which we seek to invest, may increase our exposure to
interest rate risk, real estate market fluctuations and liquidity risk. Changes to our policies with regards to the
foregoing could adversely affect our financial condition, results of operations, cash flow and per share trading price of
our securities.

Our rights and the rights of our stockholders to take action against our directors and officers are limited.

Our charter eliminates the liability of our directors and officers to us and our stockholders for monetary damages,
except for liability resulting from:

actual receipt of an improper benefit or profit in money, property or services; or

a final judgment based upon a finding of active and deliberate dishonesty by the director or officer that was
material to the cause of action adjudicated.

In addition, our charter authorizes us to obligate our Company, and our bylaws require us, to indemnify our directors
and officers for actions taken by them in those and certain other capacities to the maximum extent permitted by
Maryland law. As a result, we and our stockholders may have more limited rights against our directors and officers
than might otherwise exist. Accordingly, in the event that actions taken in good faith by any of our directors or
officers impede the performance of our Company, your ability to recover damages from such director or officer will
be limited.

Tax protection agreements could limit our ability to sell or otherwise dispose of certain properties.

In connection with our formation transactions for our IPO, we entered into tax protection agreements with certain
third-party contributors that provide that if we dispose of any interest with respect to certain properties in a taxable
transaction during the period from the closing of our IPO on June 29, 2010 through certain specified dates ranging
through 2027, we will indemnify the third-party contributors for certain tax liabilities payable as a result of the sale (as
well as tax liabilities payable as a result of the reimbursement payment). Certain contributors’ rights under the tax
protection agreements with respect to these properties will, however, expire at various times (depending on the rights
of such partner) during the period beginning in 2017 and prior to the expiration, in 2027, of the maximum period for
indemnification. If we were to trigger the tax protection provisions under these agreements, we would be required to
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pay damages, if any, in the amount of certain taxes payable by these contributors (plus additional damages in the
amount of the taxes incurred as a result of such payment). In addition, although it may otherwise be in our
stockholders’ best interest that we sell one of these properties, it may be economically prohibitive for us to do so
because of these obligations.

Our tax protection agreements may require our operating partnership to maintain certain debt levels that otherwise
would not be required to operate our business.

Our tax protection agreements provide that during the period from the closing of our IPO on June 29, 2010, through
certain specified dates ranging through 2027, our operating partnership will offer certain holders of units who continue
to hold the units received in respect of the formation transactions the opportunity to guarantee debt. If we fail to make
such opportunities available, we will be required to indemnify such holders for certain tax liabilities, if any, resulting
from our failure to make such opportunities available to them (and any tax liabilities payable as a result of the
indemnity payment). We
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agreed to these provisions in order to assist certain contributors in deferring the recognition of taxable gain as a result
of and after the formation transactions. These obligations may require us to maintain more or different indebtedness
than we would otherwise require for our business.

We are a holding company with no direct operations and, as such, we rely on funds received from our operating
partnership to pay liabilities, and the interests of our stockholders are structurally subordinated to all liabilities and
obligations of our operating partnership and its subsidiaries.

We are a holding company and conduct substantially all of our operations through our operating partnership. We do
not have, apart from an interest in our operating partnership, any independent operations. As a result, we rely on
distributions from our operating partnership to pay any dividends we might declare on our common stock. We also
rely on distributions from our operating partnership to meet our obligations, including any tax liability on taxable
income allocated to us from our operating partnership. In addition, because we are a holding company, claims of our
equity holders will be structurally subordinated to all existing and future liabilities and obligations (whether or not for
borrowed money) of our operating partnership and its subsidiaries and subordinate to the rights of holders of Series A
preferred units. Therefore, in the event of our bankruptcy, liquidation or reorganization, our assets and those of our
operating partnership and its subsidiaries will be available to satisfy the claims of our stockholders only after all of our
and our operating partnership’s and its subsidiaries’ liabilities and obligations have been paid in full.

Risks Related to Our Status as a REIT
Failure to qualify as a REIT would have significant adverse consequences to us and the value of our stock.

We have elected to be taxed as a REIT for federal income tax purposes commencing with our taxable year ended
December 31, 2010. We believe that we have operated in a manner that has allowed us to qualify as a REIT for federal
income tax purposes commencing with such taxable year, and we intend to continue operating in such manner. We
have not requested and do not plan to request a ruling from the Internal Revenue Service, or IRS, that we qualify as a
REIT, and the statements in this Annual Report are not binding on the IRS or any court. Therefore, we cannot assure
you that we have qualified as a REIT, or that we will remain qualified as such in the future. If we lose our REIT

status, we will face serious tax consequences that would substantially reduce the funds available for distribution to
you for each of the years involved because:

we would not be allowed a deduction for distributions to stockholders in computing our taxable income and would be
subject to federal corporate income tax on our taxable income;

we also could be subject to the federal alternative minimum tax for taxable years prior to 2018 and possibly increased
state and local taxes; and

unless we are entitled to relief under applicable statutory provisions, we could not elect to be taxed as a REIT for four
taxable years following the year during which we were disqualified.

Any such corporate tax liability could be substantial and would reduce our cash available for, among other things, our
operations and distributions to stockholders. In addition, if we fail to qualify as a REIT, we would not be required to
make distributions to our stockholders. As a result of all these factors, our failure to qualify as a REIT also could
impair our ability to expand our business and raise capital, and could materially and adversely affect the value of our
securities.

Qualification as a REIT involves the application of highly technical and complex Code provisions for which there are
only limited judicial and administrative interpretations. The complexity of these provisions and of the applicable
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Treasury regulations that have been promulgated under the Code, or the Treasury Regulations, is greater in the case of
a REIT that, like us, holds its assets through a partnership. The determination of various factual matters and
circumstances not entirely within our control may affect our ability to qualify as a REIT. In order to qualify as a REIT,
we must satisfy a number of requirements, including requirements regarding the ownership of our stock and
requirements regarding the composition of our assets and our gross income. Also, we must make distributions to
stockholders aggregating annually at least 90% of our net taxable income, excluding net capital gains.

We own and may acquire direct or indirect interests in one or more entities that have elected or will elect to be taxed
as REITs under the Code (each, a “Subsidiary REIT”). A Subsidiary REIT is subject to the various REIT qualification
requirements and other limitations described herein that are applicable to us. If a Subsidiary REIT were to fail to
qualify as a REIT, then (i) that Subsidiary REIT would become subject to federal income tax, (ii) shares in such
Subsidiary REIT would cease to be qualifying assets for purposes of the asset tests applicable to REITs, and (iii) it is
possible that we would fail certain
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of the asset tests applicable to REITs, in which event we would fail to qualify as a REIT unless we could avail
ourselves of certain relief provisions.

In addition, legislation, new regulations, administrative interpretations or court decisions may materially adversely
affect our investors, our ability to qualify as a REIT for federal income tax purposes or the desirability of an
investment in a REIT relative to other investments.

Even if we qualify as a REIT for federal income tax purposes, we may be subject to some federal, state and local
income, property and excise taxes on our income or property and, in certain cases, a 100% penalty tax, in the event we
sell property as a dealer. In addition, our taxable REIT subsidiaries will be subject to tax as regular corporations in the
jurisdictions they operate.

If our operating partnership failed to qualify as a partnership for federal income tax purposes, we would cease to
qualify as a REIT and suffer other adverse consequences.

We believe that our operating partnership is properly treated as a partnership for federal income tax purposes. As a
partnership, our operating partnership is not subject to federal income tax on its income. Instead, each of its partners,
including us, is allocated, and may be required to pay tax with respect to, its share of our operating partnership’s
income. We cannot assure you, however, that the IRS will not challenge the status of our operating partnership or any
other subsidiary partnership in which we own an interest as a partnership for federal income tax purposes, or that a
court would not sustain such a challenge. If the IRS were successful in treating our operating partnership or any such
other subsidiary partnership as an entity taxable as a corporation for federal income tax purposes, we would fail to
meet the gross income tests and certain of the asset tests applicable to REITs and, accordingly, we would likely cease
to qualify as a REIT. Also, the failure of our operating partnership or any subsidiary partnerships to qualify as a
partnership would cause it to become subject to federal and state corporate income tax, which could reduce
significantly the amount of cash available for debt service and for distribution to its partners, including us.

The tax imposed on REITs engaging in “prohibited transactions” may limit our ability to engage in transactions that
would be treated as sales for federal income tax purposes.

A REIT’s net income from prohibited transactions is subject to a 100% penalty tax. In general, prohibited transactions
are sales or other dispositions of property, other than foreclosure property, held primarily for sale to customers in the
ordinary course of business. Although we do not intend to hold any properties that would be characterized as held for
sale to customers in the ordinary course of our business, such characterization is a factual determination and we
cannot assure you that the IRS would agree with our characterization of our properties or that we will always be able
to make use of the available safe harbors, which, if met, would prevent any such sales from being treated as prohibited
transactions.

Our ownership of taxable REIT subsidiaries is subject to certain restrictions, and we will be required to pay a 100%
penalty tax on certain income or deductions if our transactions with our taxable REIT subsidiaries are not conducted
on arm’s length terms.

We currently own an interest in one taxable REIT subsidiary and may acquire securities in additional taxable REIT
subsidiaries in the future. A taxable REIT subsidiary is a corporation other than a REIT in which a REIT directly or
indirectly holds stock, and that has made a joint election with such REIT to be treated as a taxable REIT subsidiary. If
a taxable REIT subsidiary owns more than 35% of the total voting power or value of the outstanding securities of
another corporation, such other corporation will also be treated as a taxable REIT subsidiary. Other than some
activities relating to lodging and health care facilities, a taxable REIT subsidiary may generally engage in any
business, including the provision of customary or non-customary services to tenants of its parent REIT. A taxable
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REIT subsidiary is subject to federal income tax as a regular C corporation. In addition, a 100% excise tax will be
imposed on certain transactions between a taxable REIT subsidiary and its parent REIT that are not conducted on an
arm’s length basis. A REIT’s ownership of securities of a taxable REIT subsidiary is not subject to the 5% or 10% asset
tests applicable to REITs. Not more than 25% of our total assets may be represented by securities, including securities
of taxable REIT subsidiaries, other than those securities includable in the 75% asset test. Further, for taxable years
beginning after December 31, 2017, not more than 20% of the value of our total assets may be represented by
securities of taxable REIT subsidiaries. We anticipate that the aggregate value of the stock and other securities of any
taxable REIT subsidiaries that we own will be less than 20% of the value of our total assets, and we will monitor the
value of these investments to ensure compliance with applicable asset test limitations. In addition, we intend to
structure our transactions with any taxable REIT subsidiaries that we own to ensure that they are entered into on arm’s
length terms to avoid incurring the 100% excise tax described above. There can be no assurance, however, that we
will be able to comply with these limitations or avoid application of the 100% excise tax discussed above.
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To maintain our REIT status, we may be forced to borrow funds during unfavorable market conditions.

To qualify as a REIT, we generally must distribute to our stockholders at least 90% of our net taxable income each
year, excluding net capital gains, and we will be subject to regular corporate income taxes to the extent that we
distribute less than 100% of our net taxable income each year. In addition, we will be subject to a 4% nondeductible
excise tax on the amount, if any, by which distributions paid by us in any calendar year are less than the sum of 85%
of our ordinary income, 95% of our capital gain net income and 100% of our undistributed income from prior years.
In order to maintain our REIT status and avoid the payment of income and excise taxes, we may need to borrow funds
to meet the REIT distribution requirements even if the then prevailing market conditions are not favorable for these
borrowings. These borrowing needs could result from, among other things, differences in timing between the actual
receipt of cash and inclusion of income for federal income tax purposes, or the effect of non-deductible capital
expenditures, the creation of reserves or required debt or amortization payments. These sources, however, may not be
available on favorable terms or at all. Our access to third-party sources of capital depends on a number of factors,
including the market’s perception of our growth potential, our current debt levels, the market price of our common
stock, and our current and potential future earnings. We cannot assure you that we will have access to such capital on
favorable terms at the desired times, or at all, which may cause us to curtail our investment activities and/or to dispose
of assets at inopportune times, and could adversely affect our financial condition, results of operations, cash flow, cash
available for distributions to our stockholders, and per share trading price of our securities.

Complying with REIT requirements may affect our profitability and may force us to liquidate or forgo otherwise
attractive investments.

To qualify as a REIT, we must continually satisfy tests concerning, among other things, the nature and diversification
of our assets, the sources of our income and the amounts we distribute to our stockholders. We may be required to
liquidate or forgo otherwise attractive investments in order to satisfy the asset and income tests or to qualify under
certain statutory relief provisions. We also may be required to make distributions to stockholders at disadvantageous
times or when we do not have funds readily available for distribution. As a result, having to comply with the
distribution requirement could cause us to: (i) sell assets in adverse market conditions; (ii) borrow on unfavorable
terms; or (iii) distribute amounts that would otherwise be invested in future acquisitions, capital expenditures or
repayment of debt. Accordingly, satisfying the REIT requirements could have an adverse effect on our business
results, profitability and ability to execute our business plan. Moreover, if we are compelled to liquidate our
investments to meet any of these asset, income or distribution tests, or to repay obligations to our lenders, we may be
unable to comply with one or more of the requirements applicable to REITs or may be subject to a 100% tax on any
resulting gain if such sales constitute prohibited transactions.

Dividends payable by REITs do not qualify for the reduced tax rates available for some dividends.

The maximum tax rate applicable to “qualified dividend income” payable to U.S. stockholders that are individuals, trusts
and estates is 20%. Dividends payable by REITs, however, generally are not eligible for these reduced rates. Under
recently enacted tax legislation (the “2017 Tax Legislation”), U.S. stockholders that are individuals, trusts and estates
generally may deduct up to 20% of the ordinary dividends (e.g., dividends not designated as capital gain dividends or
qualified dividend income) received from a REIT for taxable years beginning after December 31, 2017 and before
January 1, 2026. Although this deduction reduces the effective tax rate applicable to certain dividends paid by REITs
(generally to 29.6% assuming the shareholder is subject to the 37% maximum rate), such tax rate is still higher than
the tax rate applicable to corporate dividends that constitute qualified dividend income. Accordingly, investors who
are individuals, trusts and estates may perceive investments in REITs to be relatively less attractive than investments
in the stocks of non-REIT corporations that pay dividends, which could materially and adversely affect the value of
the shares of REITS, including the per share trading price of our securities.
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The power of our board of directors to revoke our REIT election without stockholder approval may cause adverse
consequences to our stockholders and unitholders.

Our charter provides that our board of directors may revoke or otherwise terminate our REIT election, without the
approval of our stockholders, if it determines that it is no longer in our best interest to continue to qualify as a REIT. If
we cease to qualify as a REIT, we would become subject to U.S. federal income tax on our taxable income and would
no longer be required to distribute most of our taxable income to our stockholders and accordingly, distributions
Hudson Pacific Properties, L.P. makes to its unitholders could be similarly reduced.
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Legislative or other actions affecting REITs could have a negative effect on our investors and us.

The rules dealing with federal income taxation are constantly under review by persons involved in the legislative
process and by the IRS and the United States Department of the Treasury. Changes to the tax laws, with or without
retroactive application, could adversely affect our investors or us. We cannot predict how changes in the tax laws
might affect our investors or us. New legislation, Treasury Regulations, administrative interpretations or court
decisions could significantly and negatively affect our ability to qualify as a REIT, the federal income tax
consequences of such qualification, or the federal income tax consequences of an investment in us. Also, the law
relating to the tax treatment of other entities, or an investment in other entities, could change, making an investment in
such other entities more attractive relative to an investment in a REIT.

The 2017 Tax Legislation has significantly changed the U.S. federal income taxation of U.S. businesses and their
owners, including REITs and their stockholders. Changes made by the 2017 Tax Legislation that could affect us and
our stockholders include:

temporarily reducing individual U.S. federal income tax rates on ordinary income; the highest individual U.S. federal
tncome tax rate has been reduced from 39.6% to 37% for taxable years beginning after December 31, 2017 and before
January 1, 2026;

permanently eliminating the progressive corporate tax rate structure, which previously imposed a maximum corporate
tax rate of 35%, and replacing it with a flat corporate tax rate of 21%;

permitting a deduction for certain pass-through business income, including dividends received by our
stockholders from us that are not designated by us as capital gain dividends or qualified dividend income,
which will allow individuals, trusts, and estates to deduct up to 20% of such amounts for taxable years
beginning after December 31, 2017 and before January 1, 2026;

reducing the highest rate of withholding with respect to our distributions to non-U.S. stockholders that are treated as
attributable to gains from the sale or exchange of U.S. real property interests from 35% to 21%;

limiting our deduction for net operating losses arising in taxable years beginning after December 31, 2017 to 80% of
our REIT taxable income (determined without regard to the dividends paid deduction);

generally limiting the deduction for net business interest expense in excess of 30% of a business’s “adjusted taxable
income,” except for taxpayers that engage in certain real estate businesses (including most equity REITs) and elect out
of this rule (provided that such electing taxpayers must use an alternative depreciation system with longer
depreciation periods); and

eliminating the corporate alternative minimum tax.

Many of these changes that are applicable to us are effective beginning with our 2018 taxable year, without any
transition periods or grandfathering for existing transactions. The legislation is unclear in many respects and could be
subject to potential amendments and technical corrections, as well as interpretations and implementing regulations by
the IRS and the U.S. Department of the Treasury, any of which could lessen or increase the impact of the legislation.
In addition, it is unclear how these U.S. federal income tax changes will affect state and local taxation, which often
uses federal taxable income as a starting point for computing state and local tax liabilities. While some of the changes
made by the tax legislation may adversely affect us in one or more reporting periods and prospectively, other changes
may be beneficial in the future. We continue to work with our tax advisors and auditors to determine the full impact
that the 2017 Tax Legislation as a whole will have on us.
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ITEM 1B. Unresolved Staff Comments

None.

ITEM 2. Properties

As of December 31, 2017, our portfolio consisted of 54 properties (52 wholly-owned properties and two properties

owned by joint ventures), located in 13 California submarkets and in three Seattle submarkets, totaling approximately
14.5 million square feet.
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Our in-service office properties include stabilized office properties and lease-up office properties. Stabilized office
properties consist of Same-Store properties and Non-Same-Store properties. Same-Store properties include all of the
properties owned and included in our stabilized portfolio as of January 1, 2016 and still owned and included in the
stabilized portfolio as of December 31, 2017. Lease-up properties are defined as those properties that have not yet
reached 92.0% occupancy since the date they were acquired or placed under redevelopment or development.

The following table sets forth certain information relating to each of the in-service office properties, redevelopment,
development and held for sale properties owned as of December 31, 2017:

Location

SAME-STORE®)

Greater Seattle, Washington
Northview Center

Met Park North

Merrill Place

505 First

83 King

Subtotal

San Francisco Bay Area, California
1455 Market®

275 Brannan

625 Second

875 Howard

901 Market

Rincon Center

Towers at Shore Center
Skyway Landing

3176 Porter (formerly Lockheed)
3400 Hillview

Clocktower Square

Foothill Research Center
Campus Center

1740 Technology
Concourse

Skyport Plaza

Subtotal

Los Angeles, California
6922 Hollywood

6040 Sunset (formerly Technicolor Building)

3401 Exposition
10900 Washington
10950 Washington
Element LA

Del Amo

Subtotal

Total Same-Store

Submarket

Lynnwood

South Lake Union
Pioneer Square
Pioneer Square
Pioneer Square

San Francisco
San Francisco
San Francisco
San Francisco
San Francisco
San Francisco
Redwood Shores
Redwood Shores
Palo Alto

Palo Alto

Palo Alto

Palo Alto
Milpitas

North San Jose
North San Jose
North San Jose

Hollywood
Hollywood

West Los Angeles
West Los Angeles
West Los Angeles
West Los Angeles
Torrance

Square
Feet()

182,009
190,748
163,768
288,140
185,206
1,009,871

1,025,833
54,673
138,080
286,270
206,697
580,850
334,483
247,173
42,899
207,857
100,344
195,376
471,580
206,876
944,386
418,086
5,461,463

205,523
114,958
63,376
9,919
159,025
284,037
113,000
949,838
7,421,172

Percent
Leased®

948 %
95.8

95.8

97.4
100.0
96.8 %

9.7 %
100.0
100.0
100.0
100.0
94.4

83.2

88.9
100.0
100.0
79.0
100.0
100.0
98.0

96.9

99.1

96.7 %

8717 %
100.0
100.0
100.0
100.0
100.0
100.0
973 %
96.8 %

Annualized
Base Rent®

$3,544,226
5,296,965
4,738,713
6,455,866
4,742,559
24,778,329

$40,472,477
3,261,352
8,664,372
12,197,068
11,004,655
30,361,087
16,381,859
9,944,188
3,011,716
13,735,024
4,112,028
12,920,752
15,845,088
7,466,150
28,212,197
13,639,733

Annualized
Base Rent
Per Square
Foot®

$ 21.23
28.99
30.66
23.00
28.64
$ 26.07

$ 39.56
59.65
62.77
42.63
55.41
55.39
58.84
46.87
70.20
66.08
78.83
66.14
33.60
36.81
32.50
33.59

$231,229,746 $ 44.59

$8,493,830
5,220,427
2,783,957
422,549
6,717,466
15,871,935
3,327,208
$42,837,372

$ 47.13
45.41
43.93
42.60
42.24
55.88
29.44
$ 46.33

$298,845,447 $ 42.32
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NON-SAME-STORE

San Francisco Bay Area, California
555 Twin Dolphin

Page Mill Center

28

Redwood Shores
Palo Alto

198,936 93.1
176,245 99.9

% $9,595,641
12,090,642

$ 51.83
68.64
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Location

Page Mill Hill

Subtotal

Los Angeles, California
ICON

Subtotal

Total Non-Same-Store
Total Stabilized

LEASE-UP

Greater Seattle, Washington
Hill7(™

Subtotal

San Francisco Bay Area, California
Peninsula Office Park
Metro Center

333 Twin Dolphin
Shorebreeze

Palo Alto Square

Techmart

Gateway

Metro Plaza

Subtotal

Los Angeles, California
11601 Wilshire

Subtotal

Total Lease-Up

Total In-Service

REDEVELOPMENT

Greater Seattle, Washington

95 Jackson (formerly Merrill Place Theater
Building)

Subtotal

Los Angeles, California

MaxWell

Fourth & Traction

604 Arizona
Subtotal
Total Redevelopment

DEVELOPMENT
Greater Seattle, Washington
450 Alaskan

Submarket

Palo Alto

Hollywood

South Lake Union

San Mateo
Foster City
Redwood Shores
Redwood Shores
Palo Alto

Santa Clara
North San Jose
North San Jose

West Los Angeles

Pioneer Square

Downtown Los
Angeles
Downtown Los
Angeles

West Los Angeles

Pioneer Square

Square
Feet()

182,676
557,857

325,757
325,757
883,614
8,304,786

284,527
284,527

447,739
730,215
182,789
230,932
333,254
284,440
609,093
456,921
3,275,383

500,475
500,475
4,060,385
12,365,171

31,659
31,659

99,090

120,937

44,260
264,287
295,946

170,974

Percent
Leased®

87.1
93.3

100.0
100.0
95.8
96.7

100.0
100.0

89.0
79.6
74.6
71.5
76.8
88.9
81.3
76.5
80.4

88.1
88.1
82.7
92.1

79.2
79.2

100.0
16.7
234

67.6

%

%
%
%
%

%
%
%
%

%
%

%

%
%

%

Annualized
Base Rent®

10,371,206
$32,057,489

$17,800,735
$17,800,735
$49,858,224
$348,703,671

$9,371,541
$9,371,541

$18,550,336
27,571,653
7,735,117
8,730,444
20,373,010
10,536,177
15,811,721
12,382,999

Annualized
Base Rent
Per Square
Foot®
65.16

$ 61.60

$ 54.64
$ 54.64
$ 58.92
$ 44.10

$ 36.57
$ 36.57

$ 47.24
47.45
56.73
56.09
79.61
43.71
34.48
35.55

$121,691,457 $ 47.36

$17,876,406
$17,876,406

$ 41.66
$ 41.66

$148,939,404 $ 45.76
$497,643,075 $ 44.58

$3,584,540

$ 38.00
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Subtotal 170,974 67.6 %
Los Angeles, California

CUE Hollywood 91,953 100.0 %
Subtotal 91,953 100.0 %
29

$3,584,540

$—
$—

$ 38.00

$ —
$ —
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Annualized
Square Percent Annualized Base Rent
Location Submarket Leased® Base Rent® Per Square
Feet(D
Foot®
Total Development 262,927 789 % $3,584,540 $ 38.00
HELD FOR SALE
San Francisco Bay Area, California
1%2?1?) Campus Drive (building 6 of Peninsula Office San Mateo 63.050 — % $— §
2180 Sand Hill Palo Alto 45,613 94.6 4,228,529  97.97
Embarcadero Place Palo Alto 197,402 77.2 6,969,599  45.74
Subtotal 306,065 639 % $11,198,128 $ 57.27
Los Angeles, California
9300 Wilshire West Los 61,422 789 % $2,276,443 $ 46.99
Angeles
Subtotal 61,422 789 % $2,276,443 $ 46.99
Total Held for Sale 367,487 664 % $13,474,571 $ 55.23
Total Redevelopment, Development and Held for Sale 926,360 56.2 % $17,059,111 $ 50.42

Determined by management based upon estimated leasable square feet, which may be less or more than the
(1)Building Owners and Managers Association (“BOMA”) rentable area. Square footage may change over time due to
re-measurement or re-leasing.

Calculated as (i) square footage under commenced and uncommenced leases as of December 31, 2017, divided by
(ii) total square feet, expressed as a percentage.

Presented on an annualized basis and is calculated by multiplying (i) base rental payments (defined as cash base
(3)rents (before abatements)) under commenced leases as of December 31, 2017, by (ii) 12. Annualized base rent does
not reflect tenant reimbursements.

Calculated as (i) annualized base rent divided by (ii) square footage under commenced leases as of December 31,
2017. Annualized base rent does not reflect tenant reimbursements.

( 5)Defined as all of the properties owned and included in our stabilized portfolio as of January 1, 2016 and still owned

and included in the stabilized portfolio as of December 31, 2017.

(6)We have a 55% ownership interest in the consolidated joint venture that owns the 1455 Market property.
(7)We have a 55% ownership interest in the consolidated joint venture that owns the Hill7 property.

2

“)

The following table sets forth certain information relating to each of the land properties owned as of December 31,
2017:

. Square  Percent

Location Submarket Feet(D of Total

San Francisco Bay Area, California

Cloud10 (formerly Skyport Plaza) North San Jose 350,000 11.5 %
Campus Center Milpitas 946,350 31.1
Subtotal 1,296,350 42.6 %

Los Angeles, California
EPIC Hollywood 300,000 9.8 %
Sunset Bronson Studios—Lot® Hollywood 19,816 0.7
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Sunset Gower Studios—Redevelopment Hollywood 423,396 13.9
Sunset Las Palmas Studios—Harlow (formerly 1021 Seward) Hollywood 106,125 3.5
Sunset Las Palmas Studios—Redevelopment Hollywood 400,000 13.1
Element LA West Los Angeles 500,000 16.4
Subtotal 1,749,337 574 %
TOTAL 3,045,687 100.0%

1) Square footage for land assets represents management’s estimate of developable square feet, the majority of which
remains subject to entitlement approvals that have not yet been obtained.

@) Square footage for Sunset Bronson Studios—Lot D represents management’s estimate of developable square feet for
33 residential units.

3) Square footage for Sunset Las Palmas Studios—Harlow would require the demolition of approximately 45,000
square feet of existing improvements.
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Leases at our media and entertainment properties are typically short-term leases of one year or less, other than the
KTLA and Netflix, Inc. leases at our Sunset Bronson Studios property. The following table sets forth certain
information relating to each of the media and entertainment properties owned as of December 31, 2017:

Annual
Base
Property Square Percent  Annual Base E:rnt
Feet Leased  Rent®
Leased
Square
Foot®
Sunset Gower Studios 564,976 () 88.5 %  $16,733,352  $33.47
Sunset Bronson Studios 308,026 94.9 11,197,439 38.30
Total Same-Store Media & Entertainment 873,002 90.7 % @ $27,930,7913 $35.26 ¥
Sunset Las Palmas Studios® 376,925 76.1
Total Non-Same-Store Media & Entertainment 376,925 76.1 % ©
Total Media & Entertainment 1,249,927
1) Square footage for Sunset Gower Studios excludes 6,650 square feet of restaurant space that was taken off-line for

redevelopment during the third quarter of 2017.

Percent leased for Same-Store Media and Entertainment properties is the average percent leased for the 12 months
ended December 31, 2017.

Annual base rent for Same-Store Media and Entertainment properties reflects actual base rent for the 12 months
ended December 31, 2017, excluding tenant reimbursements.

Annual base rent per leased square foot for the Same-Store Media and Entertainment properties is calculated as (i)
annual base rent divided by (ii) square footage under lease as of December 31, 2017.

The base rent for Sunset Las Palmas Studios for the eight months ended December 31, 2017 is $7.8 million ($41.11
per leased square foot), excluding tenant reimbursements.

Percent leased for Non-Same-Store Media and Entertainment properties is the average percent leased for the eight
months ended December 31, 2017.

2
3)
“)
)
(6)

Office Portfolio

Our office portfolio consists of 51 office properties comprising an aggregate of approximately 13.3 million square
feet. As of December 31, 2017, our in-service office properties were approximately 92.1% leased (giving effect to
leases signed but not commenced as of that date). All of our office properties are located in Northern and Southern
California and the Pacific Northwest. As of December 31, 2017, the weighted average remaining lease term for our
stabilized office portfolio was 4.8 years.
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Tenant Diversification of Office Portfolio

Our office portfolio is currently leased to a variety of companies. The following table sets forth information regarding
the 15 largest tenants in our office portfolio based on annualized base rent as of December 31, 2017:

Number of Percentage Percentage
Total of Office of Office
Property ' Leas.e . Leased Portfolio Annualized Portfohp
Tenant Leases Properties Expiration Square Base Rent)  Annualized
Feet Square Base
Feet
Rent
Google, Inc.® Various 3 3 Various 472189 3.6 % $32,636370 63 %
Netflix, Inc.®® ICON 1 1 12/31/2026 325,757 2.5 17,800,735 3.5
Cisco Systems, Inc.Y Various 2 2 Various 474576 3.6 15,946,113 3.1
Riot Games, Inc.®®  Element LA 1 1 3/31/2030 284,037 2.1 15,871,935 3.1
}iﬁi@?ecmomgles’ 1455 Market 1 1 2/28/2025 309,811 2.3 15,042,228 2.9
Qualcomm Skyport Plaza 2 1 7/31/2022 376,817 2.8 13,276,016 2.6
Salesforce.com(” Rincon Center 2 1 Various 265,394 2.0 13,260,782 2.6
Square, Inc.® 1455 Market 1 1 9/27/2023 338,910 2.5 11,761,423 2.3
Stanford® Various 4 3 Various 151,249 1.1 10,615,279 2.1
GSAU10) Various 5 5 Various 194485 1.5 9,139,692 1.8
EMC Corporation!)  Various 3 2 Various 204756 2.2 8,055,636 1.6
NetSuite, Inc,12)  Feminsula 21 Various 166,667 1.3 8,020,100 1.6
Office Park
NFL Enterprises®  Various 2 2 12/31/2023 167,606 1.3 7,140,016 1.4
Nutanix, Inc.(14 Various 2 2 3/31/2021 176,446 1.3 6,751,364 1.3
White & Case LLP(5) gglé’afého 21 Various 66,363 0.5 5829623 1.1
Total 33 27 4,065,063 30.6 % $191,147,312 373 %

Annualized base rent is calculated by multiplying (i) base rental payments (defined as cash base rents (before
(1)abatements)) under commenced leases as of December 31, 2017, by (ii) 12. Annualized base rent does not reflect

tenant reimbursements.

Google, Inc. expirations by property and square footage: (i) 207,857 square feet at 3400 Hillview expiring on
(2)November 30, 2021; (ii) 97,872 square feet at Foothill Research Center expiring on February 28, 2025 and (iii)
166,460 square feet at Rincon Center on February 29, 2028.

Netflix, Inc. is expected to take possession of an additional 52,626 square feet at CUE during the first quarter of

2018 and 39,327 square feet at CUE during the fourth quarter of 2018.

Cisco Systems, Inc. expirations by property and square footage: (i) 471,580 square feet at Campus Center expiring

(4)on December 31, 2017 and (ii) 2,996 square feet at Concourse expiring March 31, 2018. Campus Center was taken
off-line for redevelopment on January 1, 2018.

(5)Riot Games, Inc. may elect to exercise their early termination right effective March 31, 2025.

( 6)Uber Technologies, Inc. is expected to take possession of an additional 15,209 square feet at 1455 Market during

the first quarter of 2018.

Salesforce.com expirations by square footage: (i) 83,016 square feet expiring on July 31, 2025; (ii) 83,372 square
feet expiring on April 30, 2027; (iii) 93,028 square feet expiring on October 31, 2028 and (iv) 5,978 square feet of
month-to-month storage space. This tenant may elect to exercise their early termination right with respect to 74,966
square feet between August 1, 2021 and September 30, 2021.

®)

3)

)
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Square, Inc. is expected to take possession of an additional 26,011 square feet at 1455 Market during the third
quarter of 2018.

Stanford expirations by property and square footage: (i) Board of Trustees Stanford 18,753 square feet at Page Mill
Hill expiring February 28, 2019; (ii) Stanford Healthcare 63,201 square feet at Page Mill Center expiring June 30,
2019; (iii) Stanford University 26,080 square feet at Palo Alto Square expiring on December 31, 2019 and (iv)
Board of Trustees Stanford 43,215 square feet at Page Mill Center expiring December 31, 2022.

GSA expirations by property and square footage: (i) 5,266 square feet at Rincon Center expiring March 7, 2018;
(ii) 71,729 square feet at 1455 Market expiring on February 19, 2019; (iii) 28,993 square feet at Northview Center
expiring on April 4, 2020; (iv) 28,316 square feet at Rincon Center expiring May 31, 2020; (v) 41,793 square feet
at 901 Market expiring on July 31, 2021 and (vi) 18,388 square feet at Concourse expiring on May 7, 2024. This
tenant may elect to exercise their early termination right at 901 Market with respect to 41,793 square feet any time
after November 1, 2017 with 120 days prior written notice.

EMC expirations by property and square footage: (i) 66,510 square feet at 875 Howard expiring on June 30, 2019;
(11)(i1) 185,292 square feet at 505 First expiring on October 18, 2021 and (iii) 42,954 square feet at 505 First expiring
on December 31, 2023.

NetSuite, Inc. expirations by square footage: (i) 37,597 square feet expiring on August 31, 2019 and (ii) 129,070
square feet expiring on May 31, 2022.

NFL Enterprises by property and square footage: (i) 157,687 square feet at 10950 Washington and (ii) 9,919
(13)square feet at 10900 Washington. This tenant may elect to exercise their early termination right with respect to

167,606 square feet effective December 31, 2022.

Nutanix, Inc. expirations by square footage: (i) 148,325 square feet at 1740 Technology and (ii) 28,121 square
(14)feet at Metro Plaza. At 1740 Technology, Nutanix is expected to take possession of an additional 19,027 square
feet during the second quarter of 2018 and 8,652 square feet during the fourth quarter of 2018.

White & Case LLP expirations by square footage at Palo Alto Square: (i) 26,490 square feet on January 14, 2018
and (ii) 39,873 square feet on January 31, 2028.

€))

(10)

12)

(15)
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Lease Distribution of Office Portfolio

The following table sets forth information relating to the distribution of leases in our office portfolio, based on net
rentable square feet under lease as of December 31, 2017:

Number Percentage

Square Feet Under Lease of
Leases
2,500 or Less 252
2,501-10,000 369
10,001-20,000 82
20,001-40,000 63
40,001-100,000 37
Greater than 100,000 19
Building management use 24
Signed leases not commenced 28
Office Portfolio Total: 874

of All
Leases

289 %
42.2

94

7.2

4.2

2.2

2.7

32

100.0 %

Total Leased
Square Feet

367,337
1,892,796
1,166,050
1,777,484
2,266,243
3,873,907
156,532
412,720

11,913,069

Percentage
of Ofﬂce Annualized
Portfolio

Base Rent(D
Leased
Square Feet
3.1 % $15,488,708
15.9 86,640,667
9.8 56,835,075
14.9 87,583,849
19.0 104,350,966
32.5 163,802,920
1.3 —
3.5 20,735,630

Percentage
of Office
Portfolio
Annualized
Base Rent
2.9 %
16.1

10.6

16.4

19.5

30.6

3.9

100.0 % $535,437,815 100.0 %

Annualized base rent is calculated by multiplying (i) base rental payments (defined as cash base rents
) (before abatements)), including uncommenced leases, as of December 31, 2017 (ii) by 12. Annualized
base rent does not reflect tenant reimbursements.
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Lease Expirations of Office Portfolio

The following table sets forth a summary schedule of the lease expirations for leases in place as of December 31, 2017
plus available space, for each of the ten full calendar years beginning January 1, 2017 at the properties in our office
portfolio. Unless otherwise stated in the footnotes, the information set forth in the table assumes that tenants exercise
no renewal options.

Square Percentage Perceqtage Annualized
. . . of Office
o Expiring Footage of of Office Annualized . Base Rent
Year of Lease Expiration . . Portfolio
Leases Expiring Portfolio  Base Rent() . Per Leased
Leases Square Feet Annualized Square Foot®
Base Rent
Vacant 1,378,462 10.5 %
20174 19 728,519 55 $25,038,886 4.6 % $ 34.37
2018 161 1,092,776 8.3 48,431,136 9.1 4432
2019 162 1,670,751 12.6 75,658,067  14.2 45.28
2020 128 1,142,245 8.6 53,934,005  10.1 47.22
2021 98 1,313,784 9.9 55,100,389  10.3 41.94
2022 86 1,175,667 8.9 52,550,007 9.8 44.70
2023 42 1,122,788 8.5 41,446,929 7.8 36.91
2024 35 599,925 45 29,965,786 5.6 49.95
2025 17 708,427 54 34,980,819 6.6 49.38
2026 14 561,905 4.2 31,082,496 5.8 55.32
Thereafter 26 1,164,442 8.8 64,871,598  12.2 55.71
Building management use 24 156,532 1.2 — — —
Signed leases not commenced® 28 412,720 3.1 20,735,630 3.9 50.24
Total/Weighted Average®) 840 13,228,943 100.0 % $533,795,748 1000 % $ 45.04

Rent data for our office properties is presented on an annualized basis without regard to cancellation options.
(I)Annualized base rent for office properties is calculated by multiplying (i) base rental payments (defined as cash
base rents (before abatements)) as of December 31, 2017, by (ii) 12. Annualized base rent does not reflect tenant
reimbursements.
Annualized base rent per square foot for all lease expiration years is calculated as (i) base rental payments (defined
(2)as cash base rents (before abatements)) under commenced leases, divided by (ii) square footage under commenced
leases as of December 31, 2017.
Included within the expiring square footage for 2017 is 471,850 square feet related to the Cisco Systems, Inc. lease
at Campus Center.
Annualized base rent per leased square foot and annualized base rent per square foot at expiration for signed leases
not commenced reflects uncommenced leases for space not occupied as of December 31, 2017 and is calculated as
(4) (i) base rental payments (defined as cash base rents (before abatements)) under uncommenced leases for vacant
space as of December 31, 2017, divided by (ii) square footage under uncommenced leases as of December 31,
2017.
(5) Total expiring square footage does not include 62,588 square feet of month-to-month leases.

3)
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Historical Office Tenant Improvements and Leasing Commissions

The following table sets forth certain historical information regarding tenant improvement and leasing commission
costs for tenants at our office properties:

Year Ended December 31,

2017 2016 2015
Renewals (1)

Number of leases 110 124 90
Square feet 865,9371,588,437 661,724
Tenant improvement costs per square foot 23 $546 $9.19  $12.00
Leasing commission costs per square foot (2) 5.63 7.59 6.71

Total tenant improvement and leasing commission costs @  $11.09 $ 16.78  $ 18.71

New leases 4

Number of leases 135 140 135
Square feet 1,263,7007321,824 924,832
Tenant improvement costs per square foot 23 $50.32 $ 52.56  $ 34.55
Leasing commission costs per square foot (2) 15.81 16.28 13.70

Total tenant improvement and leasing commission costs @ $66.13 $ 68.84  $ 48.25

Total

Number of leases 245 264 225
Square feet 2,129,6424910,261 1,586,556
Tenant improvement costs per square foot 23 $32.08 $28.89 $25.14
Leasing commission costs per square foot (2) 11.67 11.53 10.78

Total tenant improvement and leasing commis



